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UAW Factional War Stymies Union Activity 
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CONGRESS BLASTS LEWIS MYTH 


SAE Studies Riding Com = hte Engine Design 


Low-Priced Ford? 
Rumors Hurt Sales 


Gentlemen Racers 
Dai Lewis, Trailblazer 


or 


B 
Chris Sinsabaugh 


ine REACHING for the salt 

cellar for a coupla grains of 
salt as I read the headlines in 
one Detroit paper: “Ford Indi- 
cates Firm Will Build a Cheaper 
Car.” The story quotes Founder 
Ford, in answer to a_ direct 
question if he intended building 
a cheaper car, as saying, “It is 
our aim to build a better car to 
be sold cheaper.” Out of that 
one sentence came the _ sen- 
sational headlines referred to 
above. 

One would think from those 
headlines that this means that 
a cheaper car is on the tapis 
and about to be put on the im- 
mediate market, but I don’t in- 
terpret it that way. No one 
questions that Ford undoubtedly 
has such a model in his mind 
and that most likely experi- 
mental models have been built, 
Mm accordance with Ford prac- 
tice, but blueprinting and even 
making experimental models 
does not mean that the big com- 
Pany at River Rouge is ready 
to go ahead with the program. 
Certainly not this year and also 
unlikely in 1939, in my opinion. 

Ba +e ~ 

IT IS regrettable that such a 

Tumor has been broadcast in 

manner and at this time, 
because of the effect that it will 
have on the sales of 1938 models, 
not only Ford’s but those of 
others in the industry. It’s like 
a wet blanket being thrown over 
the dealer body and builds up 
in the minds of the buying pub- 
lic that if a new and cheaper 
Ford is to be put out in the 
immediate future that perhaps 
the buyers had better wait. 


I haven’t any feed box infor- 
mation to hand out as to such 
@ model, but if my opinion is 
worth anything I would advise 
my readers to also reach for the 
Salt cellar. I feel the Fords are 
too good business men to upset 
the present market by the in- 
troduction of such a model. 
Imagine what would happen to 

€ used car market, if for 
nothing else. 
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Martin’s Ouster 
Of Five Officials 
Brings Impasse 


Tie-up of $100,000 Capital 
Threatens Wages of 
Union Employes 








By William C. Callahan 
Editor, Automotive News 


DETROIT.—I ntroduc- 
ing sitdown tactics into the 
sanctum of the United Auto- 
mobile workers union itself 
—with Homer Martin, presi- 
dent, and George Addes, ousted 
secretary-treasurer, sitting on 
opposite ends of the union 
money bags—workers in the 
union down the line faced short 
rations this week with no pay 
envelopes in sight. 

The rift started several weeks 
ago at the meeting of the execu- 
tive board of the UAW when a 
movement was started by Rich- 
ard Frankensteen, then assistant 
to Martin, to end caucuses with- 
in the union and obtain a 
higher degree of unity. 


This move by Frankensteen | 


(Continued on Page 15, Col. 5) 
‘Roadking’ Drive 
Places Plymouth 
First in 16 Cities 


DETROIT. — Total new car 
registrations during the month 
of May confirm reports of re- 
markable gains in Plymouth 
sales throughout the country, 
with Plymouth now moving up 
to first or second place in 50 
important cities. 

After winding up the first 
quarter of 1938 in first or sec- 
ond place in 14 major cities, 
Plymouth has now extended 
these gains to 50 market cen- 
ters of 20 different states, ac- 
cording to May reports. 

Production schedules at the 
Plymouth factory for June and 
July have been stepped up. K. 
T. Keller, president of Chrysler 
Corp., announced this move was 
prompted by Plymouth’s in- 
creasing importance in what| 
business is available. The cur- 





rent intensive advertising cam-| 
paign in newspapers to popuiar- | 


ize the “Roadking,” Plymouth’s 
lowest-price line, 
company officials as a major 


FEELING like Mark Twain’s| factor in recent sales gains. 


om Sawyer, 
(Continued on Page 19, Col. 1) 


I’m letting none | 


Population centers in which 
(Continued on Page 4, Col. 5) 
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FORD MOTOR’S 35th anniversary was marked Thursday at 
Dearborn by the gathering of all old employes: left to right, John 
F,. Wandersee, metallurgist, who joined Ford in 1902; Charles E. 
Sorenson, 1903; Henry and Edsel Ford; P. E. Martin, 1903, and 
H. G. Marburger, 1903. Photo taken in front of the new press shop, 
under construction as part of Ford’s $40,000,000 expansion at the 


River Rouge. 


sath Birthday 


Celebrated 


Thursday by Ford Motor 


By Chris Sinsabaugh 
Editor, Automotive News 
DETROIT. — The 35th anni- 
| versary of the organization of 
|the Ford Motor Co. was ob- 
iserved quietly at Dearborn 
| Thursday. In fact, it hardly 
|could be called a_ celebration 
|but rather an opportunity for 
the press to preview some of 
the plant expansions that are 
taking place, which are part of 
the Ford program for 1938—the 
expenditure of some $40,000,000 
this year in increasing River 
Rouge’s capacity for manufac- 
turing cars and trucks and the 
by-products such as tires and 
converting raw materials, into 
shape to be used in the con- 
struction of motor vehicles. 
Therefore the ceremonies con- 
sisted in looking over progress 
that has been made in the way 


The Top Ten 


PASSENGER CARS 
First Ten in Registration as 
Reported in AN Today: 

1938 1937 
Pos. 


Pos. Make 


1—179,064 Chev. 296,622— 
2—153,998 Ford 355,114— 
ets 


96,670 Plym. 189,507— 
59,517 Buick 71,123— 
5— 40,868 Dodge 104,125— 
| 6— 37,806 Pont. 80,729— 
7— 35,434 Olds. 74,049— 
8— 19,160 Pack. 41,790— 8 
9— 18,838 Chrys. 33,952—10 
Total All Makes 
722,648 1,425,378 


For complete standings of 
makes, see Page 13 this issue. 
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of plant development, under the 


guidance of Henry and Edsel 
Ford. Following which the news- 
papermen rallied in Edsel Ford’s 
office and the founder of the 
company chatted with his guests, 
the pressmen, and answered 
freely many of the questions 
shot at him. Founder Ford re- 
fused to be a pessimist regard- 
ing business conditions. Said 
business will pick up and that 
there will be as much progress 
in the next 35 years as there 
had been in the last. Said there 
always will be motor cars and 
that more skilled workers will 
be required. 

Said also that he soon ex- 
pected to have an experimental 
tractor job ready for inspection, 
but refused to give the contem- 
plated price, saying that would 
depend entirely upon produc- 
tion. And of course, the ques- 

(Continued on __(Continued on Page 5, Col. 1) — 5, Col. 1) 





|Rebuffs CIO Chief 





Wisdom of New Wage-Hour 
Law Questioned by 
Wash. Observers 


By William Ullman 
Staff Correspondent, AN 


WASHINGTON. — N ow 
that the tumult and the 
shouting have died, and most 
of the captains and the kings 
have departed, observers 
here are convinced that the 
most important single develop- 
ment of the 75th congress from 
the standpoint of business and 
industry, was the — 
unexpected but s 
fusal to take dictation oon 
John L. Lewis, autocratic boss 
of the C. I. O. 

There is logic, it is pointed 
out, in the choice of this cir- 
——— - — most a 
portant single happening a 
$12,000,000,000 session, a peace- 
time spending record. For it 
means that the myth of the 
Lewis-CIO political steamroller 
has definitely been shattered; 
that congress clearly was un- 
afraid of threatened reprisals; 
and, further, that the legislators’ 
stiffened attitude is a reflection 
of public revulsion against the 
strong-arm tactics employed by 
the industrial unions and their 
leaders. 

The issue was joined in the 
closing days of the session, when 
Lewis took over the speaker’s 
room for a conference in which 
he insisted on passage of radical 
amendments to the Walsh- 
Healey Act. In the face of a re- 
ported ultimatum by Lewis that 
CIO thunderbolts would be 
loosed if the amendments did 
not go through, the house rules 
committee stood firm, refusing 
to be bulldozed. The committee 

(Continued on Page 5, Col. 3) 
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Car Riding Comfort, Engine 
Design Feature SAE Meeting 





Special to Automotive News 

WHITE SULPHUR SPRINGS, 
|W. Va.—Gathered here for its 
j}annual summer meeting, the 
Society of Automotive Engineers 
conducted 29 sessions at which 
problems of motor vehicle de- 
sign, production and operation 
|were accorded an_ intensive 
| threshing-out. 
caution on the part of manu- 
facturers regarding next year, 


little or no inkling was given in| 


the deliberations regarding new 
model development or introduc- 
tion for 1939. 

Passenger cars, with special 
relation to riding comfort and 
engine refinement; diesel engine 
development and aircraft manu- 
facture were three main sub- 


Due to present | Jects of discussion. 


On the passenger car side, one 
of the chief talks was a joint 
(Continued on Page 3, Col. 1) 
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Industrial Rela 


Automotive Flavor Found 
in Federation’s Discussions 





By William C. Callahan 
Managing Editor, AN 

DETROIT.—Because its ses- 
sions were being held in De- 
troit, which is also the home 
town of some of its largest pa- 
trons, the annual convention of 
the Advertising Federation of 
America here this week took on 
a distinctly automotive flavor. 

One of the outstanding features 
of the meeting was the uni- 
versal recognition by all speak- 
ers of the immediate need to 
stop bickering between _in- 
dustry, labor and government to 
the end that real cooperation 
may be established. 

This thought was keynoted in 
the addresses by Edward F. 
McGrady, former assistant sec- 
retary of labor, now director of 
labor relations for Radio Corp. 
of America, and by Donald R. 
Richberg, former director of the 
National Recovery Administra- 
tion, at the luncheon sessions 
Monday and Tuesday. McGrady 
pointed out that dissension be- 
tween employers and employes 
during 1937 had resulted in the 
record total of 4,600 strikes, 
which cost 1,875,000 workers 
28,300,000 man-days of work. 
These figures do not include in- 
direct losses of those not di- 
rectly involved in the strikes. 

Industry Is Criticized 


He criticized industry for its 
failure to carry on continuous 
educational campaigns, which 
would give the public a better 
appreciation of industry and the 
part it plays in our economic 
scheme, while at the same time 
resorting to public appeal and 
education only during times of 
labor unrest. These appeals un- 
der such conditions, he pointed 
out, are looked upon as propa- 
ganda and: he warned that prop- 
aganda as such would be like- 
ly to muddle rather than clear 
misunderstandings in industrial 
relations. 

Father Chariecs E. Coughlwn, 
who followed McGrady, spoke 
on “Religion in Advertising”. 

Richberg in his address cov- 
ered much the same points, de- 
claring that today a state of 
civil war exists between govern- 
ment, industry and organized 
labor, and that it is time to call 
a truce. He sharply criticized 
the U. S. department of justice 


for its criminal prosecutions in| 


monoply cases, but commended 
the same department for 
policy of keeping the door open 
for settlement by civil suit, 
after it has gone sled-length in 
bringing criminal action. 

Other speakers on the Tues- 
day program included Lewis T. 
Hines, organizer of the Ameri- 
can Federation of Labor and 
Bennett Chapelle, American 
Rolling Mill Co. Both these talks 
were on labor relations and, 
coming as they did from the 
employer and organized labor 
sides of the picture, were in sur- 








its | 








prising accord as to viewpoint. 
This was a very heartening de- 
velopment of the AFA meeting. 

While not perhaps the prin- 
cipal speaker at the Thursday 
session, Thurman Arnold, as- 
sistant U. S. attorney general, 
was unquestionably the most 
looked at. Arnold it was, who 
obtained indictments recently 
against the leaders of the auto- 
mobile industry at South Bend, 
Ind., in his capacity as leader 
of the government  anti-mo- 
nopoly campaign. Among his 
listeners were many automotive 
headliners against whom his in- 
dictments were aimed. These in- 
cluded: 

Motor Heads Present 

C. L. McCuen, general man- 
ager of Olds Motor Works; D. 
S. Eddins, president of the 
Plymouth division, Chrysler 
Corp.; Paul Hoffman, president 
of the Studebaker Corp.; 


Dreystadt, general manager of 
Cadillac; David A. Wallace, 
president in charge of sales, 


Chrysler Corp.; Robert Graham, 
executive vice-president of the 
Graham-Paige Motor Car Co.; 
William A. James, advertising 
manager of the Hudson Motor 
Car Co.; Leroy G. Peed, vice- 
president of the De Soto di- 
vision, Chrysler Corp., and J. 
P. Little, vice-president in 
charge of sales of the General 
Motors truck division. 

In his address Arnold, as had 
been expected, implied that our 


present ills are a result of bad | 


policy on the part of industry 


maintaining prices in the face of | 
falling wages and markets. He) 
reiterated the often-told inten- | 


tions of the department of jus- 
tice to prosecute all monopolies, 
while at the same time leaving 
the door open for settlements of 
disputes by agreement. He 
added little new in this direc- 
tion. 
Brings Out Trends 
Other speakers included Roy 


Durstine, of the advertising 
agency of Batten, Barton, Dur- 


stine and Osborne, who pre-| 


sented a hilarious satire on 
“Showmanship in Advertising”. 
Durstine’s talk, which was given 


with radio sound effects, brought | 


out clearly present trends in ad- 
vertising in all mediums and !eft 
the audience to judge their 
value or lack of it for them- 
selves. 

ad- 


The consumers’ view of 


vertising was presented by Mrs. | 


Bert W. Hendrickson, chairman 
of consumers interests, New 
York World’s Fair 1939, Inc. 
Mrs. Hendrickson made some 
concrete suggestions for im- 
provement in advertising aimed 


|at women buyers, and said that 


too much effort was being made 
to make purchasers price-con- 
scious, rather than  quality- 
conscious. She criticized pre- 
mium offers in advertising and 
lengthy radio commercials. 
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JUDGES IN OLDSMOBILE’S $10,000 automatic safety trans- 
mission prize contest commence selection of the 50 winners. Left 


to right, W. R. Anderman, 


publisher, 


Detroit Times; Joseph 


Geschelin, technical engineer, Chilton Publications, and vice-chair- 


man Detroit section, Society 


of 


Automotive Engineers; Richard 


Harfst, general manager, Automobile Club of Michigan. 
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tions Big Topic at AFA Conclave 





F. M. ZEDER, vice-chairman, Chrysler Corp., presented the 
two Walter P. Chrysler scholarships at the Chrysler Institute of 
Engineering’s annual commencement this week. The two winners 
are Robert Peterson, left, and Charles Heinen, right. 


Chrysler Institute Gives 
Diplomas to 164 Men 


DETROIT.—The Chrysler In- | maining with the Chrysler Corp. 
stitute of Engineering graduated |Today members 
164 students at its fifth annual | graduating class have important 
held | positions 
Tuesday night at the Masonic| have proven the value of the 


commencement exercises, 


Temple here. Two of them, 
Robert Peterson and Charles 
Heinen, both Chrysler employes 


and undergraduates of the in-| ate college, and in an endeavor 
stitute, were awarded W. P./to afford other Chrysler em- 


Chrysler scholarships, good for 
four years in any _ university 
they may choose. 


Fred M. Zeder, chairman of | better fitted for their work, the 
the board of the institute and|Chrysler Institute of Engineer- 
the | ing in 1933 developed the under- 


a vice-president, made 


| 


| 


of the first 


in the company and 


school as a source of future 


executives. 
As an adjunct to this gradu- 


ployes an opportunity to further 
their studies, enlarge their in- 
terests, and help make them 





awards in the absence of Wal-| graduate school. 


ter P. Chrysler. The chief ad- | 


dress of the evening was made 


|by Dr. Edward Charles Elliott, 


president of Purdue university, 
delivered to Chrysler Corp. em- 
ployes and 5,000 of the leading 
educators of the country. Gov. 
Frank Murphy of Michigan also 
was among the notables present. 


The graduate students, 
which there were 32, received 
the degree of master of me- 
chanical engineering after com- 
pleting two years at the in- 
stitute. Chosen from more than 
3,000 applicants and picked from 
the ranks of the highest honor 
students of universities here and 
abroad, they represent one of 
the most unusual groups of its 
kind in the world. 


The 132 undergraduate stu- 
dents received diplomas and cer- 


tificates for the completion of|the degree usually granted is| 


courses in body designing, me- 


chanical drawing, business ad-| Engineering. On two previous 


ministration, college preparatory, 
accounting, business law, busi- 
correspondence, public 
speaking, secretarial and com- 
= work, French and Span- 
ish. 

Founded seven years ago, the 
primary purpose of the Chrys- 


|ler Institute is to train men to 


| executives 
| Engineering schools both 
j}and abroad are canvassed twice | 
|a year to find the most talented | 
| prospects. In Detroit these men 
|undergo an 


become the 


of Chrysler 


future 
Corp. 


some of 


intensive training 
under the direction of Chrysler 


| engineers. 


Supplementing their advanced 


| theoretical work they devote a 


large amount of time to prac- 
tical experience in the corpora- 
tion’s different plants. At the 


here | 


Since 1933, 2,660 Chrysler 
employes from every division 
and representing practically | 
every branch of work from the 
foundry to the assembly line, 
have enrolled in this school with 
1,000 on the lists today. At the} 


| 


Dodge Reports 
100% Increase 


In Driveaways 


DETROIT. —An_ increase of 
more than 100 per ceft in Dodge 
driveaways—by purchasers who 
come to the factory to take de- 
livery of news cars—is reported 
by Harry New, director of dis- 
tribution of the Dodge division 
of Chrysler Corp. The increase 
has been in progress for the 
past 60 days, according to New. 


One motive bringing more and 
more customers to the plant at 
this time is the opportunity to 
give their annual vacation the 
form of a_ two-way  cross- 
country motor trip, often at a 
substantial saving. New illus- 
trates the nature of these say- 
ings by citing a typical case, 
that of Miss Beryl Kay, of San 
Francisco, who came to Detroit 
by train and took factory de- 
livery of a new Dodge sedan. 
Her expenses, including train 
fare, pullman and meals on the 
eastward trip; and gasoline, oil, 
hotels and meals on the home- 
ward motor journey, totaled 
$156.45. 


Had the car been shipped to 
San Francisco by the customary 
means, the freight transporta- 
tion charge would have been 
$155. Hence, the net cost of the 
young lady’s vacation, a delight- 
ful sightseeing trip of 6,516 
miles, through 23 states, figured 
at only $1.45. The disparity be- 





| tween the cost of shipping the 


car to delivery points and of 
factory delivery is favorable 
even to buyers located at less 
distant points. 


North Carolina 
Assn. Will Hold 


‘Conclave Aug. 8 





GREENSBORO, N. C.— The 


| present time another thousand | annual convention of the North 
|are on the waiting list for ad-| Carolina Automobile Dealers 


of | mission. 


Classes are held at) 


Assn. will be held here Aug. 8-9. 


|night, and courses usually re-| This year marks the fourth con- 


| 
| 


quire from two to four years for | 
completion. 

The Chrysler Institute is| 
unique in that it enjoys the dis- | 
tinction, seldom granted to an 
American educational institu- 


vention to be held by the state 
dealers. 


Members of the Greensboro 
Automobile Dealers Assn., of 
which E. B. Adamson is presi- 
dent, are acting as hosts to the 


‘tion sponsored by an industrial |COnvention and the special ar- 


| Doctorate of Engineering have 


| in strategic points throughout the 


termination of their course, they | 


can be absorbed into the de- 
partment to which they them- 
selves feel they ure best fitted 
and which offers greatest scope 
for advancement on the basis of 
their individual talents. 

One hundred men have been 
so trained in the last seven 
years, almost all of them re- 


organization, of being permitted | 
to confer certificates, diplomas | 
and degrees up to and including 
that of Doctorate in Engineering. 
In its two-year graduate course | 


that of Master of Mechanical | 
occasions honorary degrees of | 


been awarded. 


AN has over 200 correspondents 


United States and the world, to keep 
its readers in step with march of 
events throughout motordom. 








rangements committee is com- 
posed of W. A. Bloodworth, 
chairman; Jack Miller, and 
George F. Daly, all Greensboro 
dealers. 

Officers of the North Carolina 
Automobile Dealers Assn. at the 
present time are T. B. Attmere, 
Go-More Chevrolet Co., Wash- 
ington, president; S. Parks Alex- 
ander, Alexander Motor Co. 
Durham, vice-president; W. A. 
Bloodworth, Ely-Bloodworth Mo- 
tors, Inc., Greensboro, secretary, 
and J. T. Maloney, M & O Chev- 
rolet Co., Fayetteville, treasurer. 








ATTENDING ANNUAL commencement exercises of the Chrys- 
ler Institute of Engineering in Detroit this week were, left to right. 


O. M. Skelton, executive engineer 


of the Chrysler Corp.; Dr. James 


Shelby Thomas, head of the institute; Dr. Edward C. Elliott. presi- 


dent of Purdue University, who 
Carl Breer, executive engineer of 


man of the board of the institute. 


delivered the principal address; 
Chrysler, and Fred Zeder, chair- 
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Riding Comfort, Engine Design Featured at SA 


Traffic Light Racing Found|gux— 
Very Expensive in Study|; 





(Continued from Page 1) 


production of J. M. Crawford, 
chief engineer of Chevrolet and 
p. A. Collins, an associate. They 
described procedure leading to 
introduction of the 1937 car as 
it represented the greatest 
change in any year to date. 

Every unit except the front 
suspension wheel unit had been 
completely redesigned. The de- 
cision to produce the 1937 model 
in its final form was made about 
the time its predecessor of 1936 
was started in production. This 
decision could only be made at 
that time because it was based 
on designs of various major 
wnits that had been on drawing- 
boards and on test since early 
in 1934. 

The chassis designs and body 
models, based on the use of these 
units, were completed by Dec. 
1, 1935, or 11 months before the 
car was introduced to the pub- 
lic. 

Over the past 10 years, the 
Chevrolet division at the Gen- 
eral Motors proving ground has 
averaged 1,440,735 miles per 
year, using an average of 134,- 
712 gallons of gasoline per year 
and an average of 10,232 quarts 
of oil. The average cost per mile 
is approximately seven cents, 
covering cost of operation, sal- 
aries, Wages, overhead, parts, 
gasoline, oil, tires, maintenance, 
repairs and changes of material. 

As an indication of how far 
ahead various new car _ units 
have to be planned, Crawford 
said that the hypoid axle design, 
upon which floor height and rear 
seat position is based, was 
started in 1935. 

One of the convention’s im- 


Sales of Buicks 
First Part of 
June Top May 





FLINT. — Continued firmness 
has marked Buick retail sales 
thus far in June, with deliveries 
during the first 10 days exceed- 
ing those of the corresponding 
period last month, according to 
W. F. Hufstader, general sales 
manager. 

Sales for the period ended 
June 10 were 4,062, compared 
with 3,717 in the first 10 days 
of May, he said. At this rate, it 
was expected the June volume 
would closely approximate that 
of the preceding month. Buick 
retail sales for May totaled 13,- 
850 units. : 

Hufstader said that Buick is 
maintaining a strong fourth po- 
sition in sales in the industry, 
with registrations through April 
totaling 52,448 cars. This com- 
pared with registrations for the 
first four months of last year of 
61,335, a decline of only 14.5 


per cent. 


portant findings, particularly in 
regard to safety and economy, 
was the fact that the practice 
of beating fellow motorists 
away from traffic lights is 
among the most expensive of 
American outdoor sports. This 
habit, which is common to driv- 
trs throughout the country, is 
responsible for heavy waste of 
fuel. The extent to which this 
is true was disclosed as the re- 
sult of a carefully - controlled 
test drive of 10 miles through 
Detroit traffic. 

In a first test, a car was 
driven to cover the course as 
rapidly as _ possible, keeping 
within the 30 miles per hour 
limit. Gears were shifted to give 
maximum pick-up speeds and 
vigorous braking was used to 
cut down at slow-up time for 
red traffic lights. 

Coasted to Lights 

In a second test, the car was 
started in second, shifted to 
high as soon as practicable, and 
accelerated slowly. The car was 
coasted up to traffic lights. 

The first run took 39 minutes, 
and the second 44 minutes. By 
sacrificing five minutes or 12 per 
cent of the time, the driver in 
the second test improved fuel 
economy 100 per cent. 

It was found also that it took 
5.9 horsepower to overcome wind 
resistance at 40 miles an hour 
and 44.8 horsepower when the 
car was traveling around 78 
miles an hour. 

The findings were vouched 
for by W. E. Zierer and J. B. 
Macauley jr. (Chrysler Corp.) 
with the added admonition that 
in spite of everything car de- 
signers can do to make auto- 
mobiles efficient, drivers undo it 
all to save a few seconds. 

“The car owner measures the 
economy of his automobile by 
the number of times he has to 
reach for his pocketbook at fill- 
ing stations,” Zierer and Ma- 
cauley said, “yet many drivers 
pay no attention to simple rules 
of saving gasoline.” 

Distribution Is Unequal 

Going deeper into the subject 
of economy, Hector Rabezzana, 
chief engineer of the General 
Motors’ AC Spark Plug division, 
declared that today automobiles 
have reached a point where it 
is difficult to give better per- 
formance by any single im- 
provement. Increased economy 
will come only when several de- 
sign improvements of small de- 
tails are made simultaneously. 
Low economy of multi-cylinder 
engines is inherent when run- 
ning on light loads, because of 
unequal distribution of fuel to 
cylinders, poor turbulence in 
cylinder heads, dilution of fuel 
and poor scavenging around 
spark plugs. 

As applying to riding comfort 
in automobiles now used, three 


views were presented. Although 
a ee 





AT THE OPENING banquet of the Society of Automotive En- 
gineers in White Sulphur Springs, W. Va., Louis Johnson (right), de 
assistant secretary of war, talked on “Mechanization of the Army ; 
Col. Henry W. Alden, chairman of the Timken-Detroit Axle Co., 


introduced Johnson. 
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FOR A CAR ASSEMBLING contest at the SAE meeting this week, W. E. England, chief en- 


yt 2s 


gineer of American Bantam Co., provided six partly disassembled chassis, which teams had to 
complete and run around a track. W. E. Baster, of White Motor Co., captained the Cleveland team 


which was returned victor. 





balloon tires give a softer and 
more comfortable ride, much is 
yet to be done to make tires less 
. This was brought out by 


. S. Ewart (U. S. Rubber 
Products). 
“Brick, rough surface con- 


crete and coarse surface macad- 
am roads set up undesirable 
vibrations. Some of the noises 
have been overcome by the de- 
sign of tires with irregularly 
spaced tread _ patterns,” he 
pointed out. 

“Expansion joints in concrete 
roads will ordinarily spoil 
smooth performance of a car 
when running over a smooth 
boulevard, he said. By design- 
ing a tire with cords running 
straighter across the tire, with 
the tread pattern more rounded, 
this trouble can be overcome but 
with a sacrifice of stability, he 
declared. 


The Ideal Car Ride 


In the view of H. A. Hicks 
and G. H. Parker (Chrysler), 
the ideal automobile ride would 
be in a car in which the only 
indication of motion would be 
the passing landscape. Toward 
this objective, progress is being 
made. Vibration insulators of 
rubber bonded to metal are be- 
ing used in some places and 
rubber pads serve to insulate 
minute shocks at other points of 
frame and body contact. The 
ideal solution would be a thick 
rubber pad between the whole 
of the body and the frame, they 
pointed out. 

This is considered impractical, 
however, because the frame 
would have to be far heavier 
and more costly than those in 
use today. Car bodies at present 
are rigid and help to stiffen the 
frame, and frame and body must 
be rigidly fastened together if 
one strengthens the other. 


Dealers Are Warned 


Warnings, which dealers may 
do well to take heed, were is- 
sued in two other talks that the 
engineers heard. Joseph Gesche- 
lin (Automotive Industries), as 
the result of inquiries made 
among designers of axles, trans- 
missions, cars, trucks and buses, 
reported that special lubricants 
for hypoid rear-axle gears which 
cost much to develop, have 
proved a boomerang’ because 
service stations are using them 
indiscriminately for transmis- 
sions. Grease made for hypoid 
|gears may ruin’ transmission 
|gears. Some manufacturers of 
'vehicles already have issued 
bulletins warning owners against 
the use of hypoid lubricants in 


conventional gear axles and 
transmissions. 

Present standard test methods 

determining the knock rat- 

if gasolines in predicting 

performance are out of 


according to A. J. Black- 
and two. associates of 
Standard Oil. Advances in car 


gn and “refinery methods 
take a new testing method im- 
perative, he said. It has been 
found that cars of the same} 


| A. J. Schamehorn, 


Col. J. G. Vincent, of Packard Motor, acted as starter and referee. 





make with only sufficient mile-|B. Bray and two associates of 


age for proper break-in, vary 
considerably in anti-knock per- 
formance. 

Cautionary advice for bus and 
truck operators to specify over- 
size generators when buying 
new vehicles, was handed out 
by R. M. Critchfield, of the Gen- 
eral Motors Delco-Remy divi- 
sion, because much _ increased 
electrical energy is required by 
the increasing number of elec- 
trical gadgets. The list includes 
radio sets, heaters, defrosters, 
marker and other special light- 
ing equipment. On passenger 
cars, the electrical loads have 
increased from seven amperes 
to 25 amperes. Trucks today re- 
quire 30 amperes as compared 
with seven a few years ago and 
buses require 70 amperes at 12 
volts, whereas 20 sufficed not 
long ago. In city work, gen- 
erators should be adjusted to 
charge batteries at low speeds. 


That widening diesel develop- 
ment for transportation use is 
gaining steady impetus was evi- 
dent at the sessions from the 
fact that no less than four 
papers were given at two of 
them. 


Leading in Research 


France, according to P. M. 
Heldt (Automotive Industries), 
is doing more research and de- 
velopment on diesels than any 
other country. Five companies 
have built engines ranging up 
to 600 horsepower. 

A Clerget engine is being de- 
veloped for the French govern- 
ment, and truck and _ aircraft 
diesels are under development 
in Great Britain. 

Throughout Europe, 51 com- 
panies are producing 162 diesel 
models and diesel engine fumes 
will be a part of the next war 
they are expecting in Europe, 
because all the major powers 
are encouraging intensive de- 
velopment work, he said. 

German military authorities 
have developed a standard diesel 
engine for cross-country army 
trucks. Three manufacturers 


have been working on the de- 
sign and it will be produced by 
10 manufacturers. 

In America, according to Ulric 


the Union Oil Co., of California, 
diesel use during 1937, increased 
120 per cent for tractors, 160 
per cent for trucks, 300 per 
cent for locomotives and 40 per 
cent for stationary installations 
as compared with 1935. The ex- 
pansion has brought a serious 
lubrication probiem. When 
straight mineral oil is _ used, 
some of the difficulties are ring 
sticking, scratching or scuffing, 
excessive wear and bearings 
failures. Accumulation of unre- 
fined substances in diesel fuel 
oil tends to make rings stick 
and also is a cause of scratching 
and excessive wear. Bearing 
failures are due to comparative- 
ly high temperatures that are 
generated. 


Adoption Is Explained 

Also heard on the diesel sub- 
ject was Fred Glen Shoemaker, 
chief engineer of the Detroit 
diesel engine division of Gen- 
eral Motors. He explained why 
the corporation had adopted the 
two-cycle principle, which pro- 
duces combustion of fuel every 
other stroke instead of every 
fourth stroke as in the four- 
cycle gasoline unit. Research 
has shown that two-cycle lends 
itself best to supercharging, 
piston-cooling by oil spray and 
efficient injection of fuel, he de- 
clared. 

Diesel designers have the ad- 
vantage of many highly- 
developed engine parts used in 
gasoline engines, he said. With 
some modifications, these have 
been adopted for diesels at a 
saving of time and cost. 


175 Olds Dealers Win 
Trips to Champion Fight 
LANSING.—One hundred and 
seventy-five Oldsmobile dealers 
and salesmen, from all parts of 
the country, will occupy ring- 
side seats at the Joe Louis-Max 
Schmeling championship fight 
next Wednesday as national win- 
ners in a sales contest conducted 
by Oldsmobile. 





THIS GROUP acted as inspectors of the car assembly contest 
staged by the SAE at White Sulphur Springs. Left to right: Karl 


Herrmann, South Bend, Ind.; E. 


M. Schultheis, Clark Equipment 


Co.; Tore Franzen (Chrysler); Austin M. Wolf, New York City; 


General Motors Proving Ground, and R. L. 


Morrison (Bendix-Westinghouse). 
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U. S. Economy Unstabilized by Wages, 


Embargoes on Private 


Capital is 


Given Blame 





NEW YORK. — Outlining the 
two chief contributing causes of 
the present slump, Alfred P. 
Sloan jr., chairman of General 
Motors, this week in a com- 
munication to stockholders de- 
clared that the government is 
about to embark on a program 
of large “expenditure in unpro- 
ductive enterprise, instead of 
eliminating the embargoes that 
now prevent the investment of 
very much larger sums in priv- 
ate enterprise.” 

Concerning the two causes of 
the current recession, Sloan 
said: 

“The national economy has 
become unstabilized due to too 
rapid an increase in wages and 
too rapid a shortening of hours 


$1,000,000 Order 
Shipped to Dodge 
Dealer in Phila. 


DETROIT.—The season’s larg- 
est lake shipment of automo- 
biles, filling the freight holds of 
two D & C liners and consisting 
of 160 Dodge and Plymouth 
passenger cars and a_ baker’s 
dozen of Dodge commercial cars 
and trucks, cleared port here 
Friday, addressed to the Thorn- 
ton-Fuller Co., Dodge dealers in 
Philadelphia. 

The cargo, said to have a re- 
tail value well in excess of a 
million dollars, will be dis- 
charged at Buffalo and reloaded 
on a fleet of trucks for overland 
transportation to Philadelphia. 

Most of the Dodge cars in the 
consignment are of the recently 
introduced “Hollywood” model, 
while the majority of the Ply- 
mouths included in the order 
are of the so-called “Roadking” 
model. On its way to Philadel- 
phia the caravan—split up in 
order to avoid traffic congestion 
—will pass through Hornell, El- 
mira, Scranton, Easton, Phillips- 
burg. An elaborate parade of 
the new vehicle, augmented by 
entries made by Dodge dealers 
of the Philadelphia sales area, 
is planed for Sunday, June 26. 

While the magnitude of the 
shipment establishes no record 
for Dodge, the consignment fills 
the largest “immediate ship- 
ment‘ order placed by one 
Dodge dealer firm so far this 
season. Coming on the heels of 
other 
car buying, the large order is 
taken as significant dealer con- 
tribution to the return-of-pros- 
perity movement. 








indications of increasing 


in many key industries — pur- 
chasing power has thus become 
unbalanced in relation to prices. 

“Superimposed on this is the 
fact that there has been de- 
veloping a growing lack of con- 
fidence and a fear as to the fu- 
ture opportunities of American 
business enterprise due to the 
attitude of government toward 
business, as well as to economic 
policies that have been enacted 
as affecting the national economy 
and penalizing the operating ef- 
fectiveness of industry.” 

Sloan also asserted that the 
new wage-hour bill would “cre- 
ate further unemployment” and 
penalize the very group it is 
supposed to help.” 

“It will disturb the industrial 
balance between one section of 
the country as compared with 
the others,” he asserted. ‘‘The 
smaller business units will be 
penalized as against the larger 
ones. And while it does not di- 
rectly affect the larger units of 
industry, which in general pay 
the highest wages and operate 
the shortest hours, they are in- 
directly prejudiced to the ex- 
tent that the entire economy is 
affected.” 

“Discussing the automotive 
industry, Sloan pointed out that 
employment in automobile fac- 
tories usually declines seasonally 
at this time. 

“This year,’ he went on, 
“there will be added to the 
seasonal influence the effect of 
declining business and the ef- 
fect of the latter on the inven- 
tory of finished cars in the field 


which must be reduced at a 
greater rate than normally, in 
accordance with the declining 
trend of sales. 

“Therefore, it is difficult to 
see how the automotive in- 
dustry in the immediate future 
can contribute anything to the 
national economy by way of in- 
creasing employment.” 

If the downtrend continues, 


he said, the motor industry’s 
business next season, starting 
Nov. 1, may approximate the 


1932 low and “the amount of 
employment would have to be 
established accordingly.” 


Ponders Tax Suit 

DENVER.—District court here has 
taken under advisement a case in- 
volving the right of the state to 
collect a sales tax on a used car 
after it has been taken in as part 
Payment on a new automobile. The 
suit was filed by Hartman Bros., 
Inc., Montrose, Colo., and C. 
Bass against Homer F. Bedford, state 
treasurer, for a declaratory judg- 
ment that the tax should not be 
paid. Hartman Bros. and Bass con- 
tended collection of the tax would 
amount to double taxation. 


HORSES AREN’T the only cup winners decides lovely Jane 


Elbel, South 


Bend equestrienne, 


as she surveys the 50 silver 


trophies won by Studebaker automobiles which adorn this new 


1938 Studebaker convertible. 





Says Sloan 








MODERN RECONDITIONING practice, 


with emphasis on 


proper equipment for efficient work, came in for a full day’s atten- 
tion on the part of the 28 Chevrolet dealers’ sons attending the sec- 
ond School of Modern Merchandising and Management. The youths 
spent a day at the Reconditioning Institute, where these photos 
were made. Top photo, Robert E. Harrelson, son of O. E. Harrel- 
son, Owosso, Mich., tries his hand with up-to-date polishing equip- 
ment, while (left to right) Ernest R. Lee, of Milam Chevrolet Co., 
San Antonio; John Francis Howe, son of Earl F. Howe, Claremont, 
N. H.; and Albert P. Daniels, son of Cady L. Daniels, Colorado 
Springs, look on. Photo two, Importance of interior renovation was 
stressed to the students. Joe Luby, son of Sam Luby, Denver; Jack 


Ray | Kohler, son of John L. Kohler, Bristow, Okla., and Mark E. Van 


Riper, son of George Van Riper, Flat Rock, Mich., watch Kenyon 
B. Phillips, of Abilene, Kan., wield the vacuum cleaner on a seat 
cushion, Photo three, One of the equipment displays comes in for 
inspection at the hands of (left to right) Philip B. Craig, son of 
Howard Craig, Potsdam, N. Y.; Charles W. Brown, son of E. D. 
Brown, Mesa, Ariz.; J. Leslie Vogel, son of Les Vogel, San Fran- 


cisco, and Leonard Cormier rT. of Los Angeles. 


Value of Service Schuuls 


Stressed in MEMA Bulletin 


NEW YORK.—Value of train- . 


ing schools for servicemen, as a 
means of building up this phase 
of the automotive business, is 
stressed by Albert H. Eichholz, 
general manager of the Motor 
and Equipment Manufacturers 
Assn., in a bulletin to MEMA 


members. 

“The important problem of 
education for servicing motor 
vehicles, however, is far from 


solution,” Eichholz 
points out. “Fortunately, con- 
siderable strides have been 
achieved. More happily, there is 
evident a growing realization of 
the practical benefits to be de- 
rived by the industry as capable, 
| intelligent and trained service 
men increase in numbers. 


complete 


‘Comparatively many are the 
manufacturers who, appreciat- 
ing the extremely practical 
value to their business of vo- 
cational training, have actively 
established service schools. 
“Of course, 
activities for 
maintenance 
mately and 


such educational 
better repair and | 
are 


constructively so: 


sy 


Two Distributors 
On Pacific Coast 
Named by Nash 


SAN FRANCISCO.—Nash Mo- 
tors announces the appointment 
of new distributors in Washing- 
ton and Southern California, ac- 
cording to Milton N. Larson, Pa- 
cific Coast sales manager for 
Nash. 

The Washington distributor- 
ship is to be under the super- 
vision of Richard P. Lewis, pio- 
neer Seattle automobile dealer 
and head of Lewis Motors Co. 
He will serve the important 
markets of northern, centra] and 
eastern Washington, Alaska and 
portions of western Idaho, com- 
prising more than 30 Nash deal- 
ers and ranking as the third 
largest distributorship west of 
the Mississippi. 

Lewis started in the automo- 
bile business in partnership with 
his father-in-law, the late P. E. 
Sands, in 1920, and since 1932, 
when his father-in-law retired, 
has been the sole owner of Lewis 
Motors. 

The Southern California terri- 
tory, it was recently announced, 
comes under the supervision of 
Spencer T. Honig, whose connec- 
tion with Nash Motors dates 
back to 1921. 


Willys’ Truck 
Sales Double 
Total in 1937 


TOLEDO Sales of Willys 
trucks are double those for last 
year, according to the most re- 
cent available registration fig- 
ures, report officials of Willys- 
Overland Motors, Inc. 

A recent addition to the 
Willys commercial car line, the 
semi-cab-over-engine panel de- 
livery truck especially adapted 
to rapid delivery of light and 
bulky loads, is finding wide- 
spread acceptance, it is re- 
ported. 

Deliveries of Willys trucks are 
continuing at the rate of ap- 
proximately 18 per cent of total 
deliveries of passenger cars and 
trucks. 


Roadking Drive 
Places Plymouth 
First in 16 Cities 


(Continued from Page 1) 


Plymouth has moved up from 
third to first or second place are 











key markets of 19 states and the 


District of Columbia, including 
Connecticut, New York, New 
Jersey, Massachusetts, Indiana, 
Pennsylvania, West Virginia, 
California, Arkansas, Georgia, 
Maryland, Minnesota, New 
Hampshire, North Carolina, 
Ohio, Tennessee, Illinois, Texas 
and Washington. 

Plymouth again led the in- 
dustry with first place in May 
sales by a wide margin in 
Greater New York, and was 
first in 15 other cities. At 34 
other key points Plymouth 
moved up to second place, scor- 
ing a tie for this position in two 


selfish—legiti- | of the 34 places. 


naturally the objective is to sell! Bendix Plant Is Set 


more merchandise; 


educational work there 


bound to make for betterment | 
embracing everyone from 
manufacturer through to ulti- 


| mate consumer.” 


é 
but in such | 
is un- | 
doubtedly a cumulative influence | 


for Completion in Sept. 


BENDIX, N. J.— Completion 
early in September of the $3,- 
000,000 plant here of the New 
Jersey division, Bendix Aviation 
Corp., was predicted in a state- 
ment attributed to Vincent Ben- 


| dix, president. 
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35th Anniversary is Celebrated by Ford Motor 


$40,000,000 PlantExpansion 
Program Viewed By Press 


(Continued from Page 1) 


tion was shot at him, “Do you 
expect to build a cheaper car in 
an effort to bring about re- 
covery?” And came the reply: 

“It is our aim to build a better 
car to be sold cheaper. You will 
admit that people have wants? 
Among them are better motor 
cars. Some even let their homes 
go by to own cars. We want to 
lower prices and to raise wages 
so that everyone may own a 
car.” 

One Detroit paper took these 
remarks for a tip-off, headlining 
a Friday morning story, ‘Ford 


ARBA Appoints 
Macpherson to 
Director Board 


DETROIT.—C. D. Macpherson, 
of the hoist and body division 
of Gar Wood Industries, Inc., 
has been ap- 
pointed a mem- 
ber of the 
board of direc- 
tors, to serve 
until 1940, and 
also placed on 
the executive 
committee of 
the manufac- 
turers’ division 
of the Ameri- 
can Road Build- 
ers’ Assn. 

Others who 
constitute the executive com- 
mittee are William M. Parish. 
industrial sales executive, In- 
ternational Harvester Co.. Chi- 
cago; H. N. Schramm, president, 
Schramm, Inc., West Chester, 
Penn.; George F. Schlesinger, 
managing director, National Pav- 
ing Brick Assn., Washington; 
S. F. Beatty, president, Austin- 
Western Road Machinery Co., 
Aurora, IIl.; Charles M. Upham, 
engineer - director, American 
Road Builders’ Assn., Washing- 
ton; Paul L. Griffiths, vice- 
president, Koppers Products Co., 
Pittsburgh, and Chauncey B. 
Smythe, vice-president, Thew 
Shovel Co., Lorain, O. 














Macpherson 


New Tension Wrench 
Offered Olds Dealers 
LANSING.—An old problem 
has been solved by an ingenious 
new type of tension wrench 
which is being added to the 
service departments of Oldsmo- 
bile dealers throughout the 
country. For many years service 
experts have realized the vital 
importance of having all cylin- 
der head bolts on a motor set 
with identical tension. 
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Indicates Firm Will Build a 
Cheaper Car,” but most of the 
listeners at the press conference 
in Edsel Ford’s office interpreted 
the statement as meaning that 
it was one of the thoughts 
Founder Ford has in the back of 
his mind for future development 
and without necessarily apply- 
ing to this year’s plans. 


DEARBORN. — A huge new 
“weather” tunnel, the first of its 
kind ever built solely for 
scientific research in motor car 
design, has been put in opera- 
tion at the Ford Motor Co. 
engineering laboratory here. 

The new “weather” tunnel 
laboratory will be used in con- 
junction with three new motor 
car test tracks, to extend and 
broaden the intensive research 
carried on by the company’s 
engineers, thus greatly simpli- 
fying the problem of perfecting 
motor cars of new design to 
meet all conditions, before they 
are put on the road. 

The three tracks include a 
ribbon of concrete 25, miles 
long with banked turns for high 
speed test, and two other tracks, 
one of gravel, the other of vari- 
ous “rough road” surfaces. These 
provide a wide range of high- 
ways for “road” tests comple- 
menting the laboratory tests in 
the tunnel. One million miles of 
such tests were driven between 
Sept. 17, 1937, and Apr. 22, 1938. 

The tunnel is equipped to 
produce at any time inside a 
laboratory virtually every con- 
ceivable weather condition, en- 
abling tests to be conducted re- 
gardless of actual road or 
weather conditions and without 
waiting for nature to create the 
particular conditions desired. 

The purpose of the tunnel is 
two-fold. First, it makes it pos- 
sible to reproduce in a labora- 
tory any kind of weather to be 
found anywhere on earth at any 
time of year. In the second 
place, it dispenses with the time 
factor. Already it has demon- 
strated effectively how valuable 
it is in giving immediate an- 
swers — regardless of outdoor 
weather—to questions arising in 
motor car design. 

The tunnel itself is a rec- 
tangular structure, 124 feet long, 
35 feet wide and 14 feet high, 
enclosing an elliptical chamber 
10 feet in diameter, which is 
large enough to house a Ford 
transit bus. In this chamber air 
can be circulated at velocities as 
high as 85 miles an hour. The 
air is driven by a 400-horse- 
power electric motor turning a 
10-foot three-blade propeller. 
The course of the air stream 
around the turns in the tunnel 
chamber is directed by air-foil 
steel vanes. 
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River Rouge 


Plant, now under construction as a portion of Ford's $40,000,000 
expansion program, are Henry Ford and son Edsel. 


| tory 








HOW THE GIANT NEW $13,500,000 press shop, under construction at the Ford Motor Co.’s Rouge 
plant, will look when completed. Linking two other buildings, this building will combine to form 
a structure 4,446 feet, or more than four-fifths of a mile, in length, or slightly more than 64 acres. 
Operations in the press shop will supplement those in the present pressed steel building, in which 


3,000,000 pounds of steel per day normally are formed and welded in all-steel car bodies, 








Congress Rebuffs John L. Lewis Twice 
As $12,000,000,000 Session Is Closed 


would not permit the measure 
to go to the floor. 

The amendments Lewis 
wanted would have authorized 
the secretary of labor to black- 
list for three years all firms do- 
ing government business which 
had violated or were violating 
the National Labor Relations 
Act or the Walsh-Healy Act; 
and lowered the previous limit 
of the bill’s application from 
$10,000 of government business 
annually to $2,000. 


This action by the _ house, 
coupled with the defeat of the 
CIO gubernatorial candidate in 
Pennsylvania a few weeks ago, 
indicate definitely, in the opinion 
of observers here, that the 
apogee of John L. Lewis’ po- 
litical influence has been 
reached. The last defeat espe- 
cially, at-the hands of a congress 
which hitherto has shown a 
marked disposition to knuckle 
when the beetle-prowed labor 
leader cracked the whip, is re- 
garded as highly significant. 


Of particular interest to the 
automotive industry was the ac- 
tion taken by the 75th congress 
on highway aid. During the 
session congress increased the 
regular highway appropriations 
by $101,500,000 in the agriculture 
appropriations bill. It also passed 
the new federal-aid highway 
program with $158,000,000 in 
road authorization for the 1940 
fiscal year and $191,000,000 for 
1941. For federal-aid primary 
highways, $190,000,000 is author- 
ized in 1940 and $115,000,000 in 
1941. 

In addition, the $3,750,000,000 
spend-lend relief bill included 
an item of $484,000,000 loosely 
earmarked for expenditure by 
the WPA for highways, roads, 
and streets to be spent in the 
next eight months. 

Of paramount importance was 
passage of the relief bill and 
the wage-hour law and the tax 
and national defense legisla- 
tion. 

While the wage-hour bill was 
put over, many Washington ob- 
servers, official and _ unofficial, 


Wheeling Steel to Build 
Mill at Martins Ferry 
MARTINS FERRY, O.—Con- 


struction of a new mill unit here} 


by the Wheeling Steel Corp., to 


cost upwards of $1,500,000, will | 


be started shortly, officials of the 
concern have announced. 

One section of the new 
unit will be of brick, two 
stories high, and the other will 
be of sheet iron construction, one 


fac- 


| story high. In the new building 


making a 
the local mill 
here. In addition, artificial gas 
producers for the purpose of 
supplying gas for operation of 
most all of the new depart- 


two boilers, 


five in 


will be 
total of 


;}ments will be installed.. 





(Continued from Page 1) 


are far from optimistic over the 
possibilities of its successful 
functioning. It sets up new 
bureaucratic controls and there 
is general recognition, among 
proponents as well as opponents, 
that administration will involve 
many grave difficulties the so- 
lution of which will be far more 
complex than passage of the law 
itself. 

While a great many members 
of both house and senate al- 
ready have left Washington, 
some are still here, cleaning up 
desk accumulations and other 
odd jobs before returning home 
to begin electioneering. Members 
have been restive for some 
weeks, and were glad to get 
away. There was general feeling 
even among ardent New Dealers 
that getting congress out of 
Washington and off the first 
pages would be a salutary thing 
for business generally. 

As one frank house member 
expressed it, to the writer this 
morning: “Business is entitled 
to more than just a breathing 
spell. It should be given an op- 
portunity to adjust itself, to 
settle down, to get going with- 
out that constant pall of un- 
certainty. I hope the close of the 
75th congress is going to mean 
the dawn of a better day in the 
relations between the govern- 
ment and business and_  in- 
dustry.” 

The belief has grown here in 
recent weeks that the President 
intends to hold a series of con- 
ferences with business and in- 
dustrial leaders throughout the 
summer with a view to im- 


proving such relations. 
As congress adjourned there 


were strong rumors of the pos- 
sibility of another special ses- 
sion, to be called in November 
to deal mainly with the un- 
finished business of railroad 
legislation. That is at least one 
big problem left untouched by 
the 75th congress. That the ad- 
ministration eventually will be 
forced to take some action 
legislatively is regarded as a 
foregone conclusion. 





Bantam Names 
Blackie to Post 


BUTLER, Pa—R. H. Blackie 
has been appointed factory man- 
ager of the American Bantam 
Car Co., it is 
announced by 
Roy S. Evans, 
president. 

Blackie came 
to Bantam from 
the Buffalo 
plant of Chev- 
rolet Motors. 
Prior to that he 
was factory 
superintendent 
of the Ameri- 
can Austin Co. 
and has_ been 
identified with American auto- 
mobile manufacturing for over 
25 years. 


Born in England, he began his 
engineering career with Vickers, 
Ltd., coming to America to join 
the Buick Motor Co. He was 
called back to Vickers during 
the World war and returned to 
the United States in 1919 with 
Chevrolet. 








R. H. Blackie 





HENRY FORD PUSHES a switch to start the 500-ton refriger- 
ating system for the new ‘‘weather” tunnel at the Ford Engineer- 


ing Laboratory at Dearborn. The tunnel is used in connection with 
three test tracks to extend and broaden the company’s intensive 
research into new car design, thus greatly simplifying the problem 
of perfecting motor cars to meet all conditions before they are put 


on the road. 
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Fair Trade Practices 

ROM time to time there come over the desk of Auto- 

motive News neatly-typed and well-edited publicity re- 
leases from the Federal Trade Commission, to the effect 
that this or that company has agreed to do or stop doing 
something which FTC has considered an “unfair practice”. 
We wonder if this practice itself does not smack of un- 
fairness. 

In the normal press of competitive business, it is next to 

possible for any company or its executives not to inad- 

‘vertently overstep that hair line of ethics which comes 
under the purview of FTC. It is safe to assume that at 
least 90 per cent of these infractions are inadvertent and 
the error is corrected when called to the attention of the 
company involved. The usual procedure when complaints 
are made is for FTC to investigate the charges and, if the 
investigation provides grounds for doing so, FTC asks the 
offender to cease and desist from such practices. 

All this is done quietly. Even the name of the complain- 
ant is kept secret. With the signing of the consent decree 
duly completed, it would seem that FTC has fulfilled its 
purpose. Just what is to be gained by giving publicity to 
the fact that an agreement has been reached, particularly 
when the publicity implies a degree of guilt on the part of 
the offender which may not actually have existed in his 
intentions, is more than we can see. Naturally it does help 
to keep FTC before the public and we will agree that in 
cases where consent decrees had been entered into and not 
lived up to, the question would be quite different. 


The Hit Goose 

a” the May 25 issue of National Petroleum News consid- 

erable space was devoted to telling the oil station 
operator that the automobile dealer is not and cannot be a 
serious competitor for his lubrication trade. Since we 
are firm believers in the old saying that “it is the hit goose 
that flutters”, we think automobile dealers should feel 
complimented by this article, which is a tacit admission 
of the gains they are making. 

In addition to this, however, the article goes into consid- 
erable discussion of the advantages of the oil station over 
the dealership in winning lubrication trade. The dealer 
who is attempting to build up his service department in 
this way should make every effort to meet these claimed 
advantages, which will be discussed in greater length 
later in AN. 

Among some of the easily corrected differences, how- 
ever, is the claim that oil stations employ salesmen in the 
lubrication departments rather than mechanics. This 
point, we think, is well taken but oil stations have no 
monopoly in this regard. A second statement is that deal- 
ers look upon lubrication merely as a come-on for other 
work. This also is only too true but easily correct. Every 
department in a dealership should be a come-on for other 
departments. Each should do its work so well and handle 
its customers so sincerely that the customer would not 
think of going elsewhere for other kinds of work. 


By GEORGE M. SLOCUM 





The following letter, ad- 
dressed to the publisher of 
Automotive News, is deemed 
worthy of publication since it 
may contain many helpful 
suggestions: 


Much has been said about 
used car control, junking plans, 
codes, etc. It seems to the 
writer that closed territory for 
all lines, even including the 
metropolitan dealers, would be 
the first step. 


The second step would be for 
the manufacturer’s associations, 
including all manufacturers, to 
come together in an agreement 
of action and agree to cancel the 
franchise of any dealer or dis- 
tributor whose business methods, 
practices, etc., are unfair, un- 
business-like and against public 
policy generally as to owners, 
etc., as well as a detriment to 
the manufacturer. 


The dealers in each state 
should appoint a commission to 
decide whether or not a dealer 
is an undesirable representative 
for his factory, unfair to other 
dealers, using unbusinesslike 
methods or sharp practices that 
are a general detriment to the 
automobile business, as well as 
to owners, and their recommen- 
dation to the manufacturer in- 
terested should be final. The 
agreement for the manufacturer 
to sign, of course, would have 
to carry their agreement not to 
reappoint directly, or indirectly, 
any firm or individual member 
of said firm as a representative 
of any of their lines, manu- 
factured by said manufacturers, 
parties to the agreement. 


The commission in each state 
could hold hearings from time 
to time if offenders are reported, 
and could set up their own 
rules and ideas as to what con- 
stitutes an undesirable, unbusi- 
nesslike, unfair dealer. After the 
second or third warning to a 
dealer they could recommend 
cancellation of the dealer’s or 
distributor’s franchise. 


Further, the manufacturer 
should put more profit into the 
distributor in lieu of any price 
automobile for the dealer and 
cutting that might be con- 
sidered. With the plan outlined 
above, or similar, the dealer 
would conserve the profits and 
not pass them on to the buying 
public as they have been doing 
since the days of the code and 
prior to the code. As it is now 
the automobile dealer is one of 
the very first in commercial 
business to show the effects of 
a recession. 

The automobile business has 
attracted in the last good many 
years but very little new blood. 


Another word as to the ad- 
ditional profit, it is absolutely 
necessary for it to be protected 
to do any good or it will cer- 
tainly be passed on to the buy- 
ing public. 

Dealers today require 2% to 
three times the space to do busi- 
ness in that was formerly neces- 
sary by reason of the used car 
problem. The manufacturers are 
making cars with at least two 
years longer life, the dealers are 
reconditioning an additional year 
into all of the used cars that 
they sell; therefore the life of 
the cars today is at least three 
years longer than it was just 
two or three years ago (since 
the beginning of all-steel con- 
struction). 

Now mind you the additional 
space required is to house the 
losing end of the business— 
CAN YOU BEAT THAT? Most 
businesses do well to expand to 
take care of the increased earn- 
ing; we have been forced to ex- 
pand to do volume enough to 
have any earnings at all and 
the expansion necessary is to 
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The billboard desecrator trys io create a villian 


In This Corner-- 
“A Herd of 


Cattle. e©@ . 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence 
will be observed upon request. 


For Code 


As a subscriber of the Auto- 
motive News, I notice a “Do 
You Or Do You Not Want a 
Code” article. I also notice that 
your vote stands at the present 
time 178 for, and 132 against a 
code. 

I am of the opinion, that any 
dealer that does not want a code 
is either crazy or handling an 
inferior car or truck, that will 
not stand up under fair com- 
petition. 

I am strongly in favor of a 
code, that will stop price cut- 
ting, on new cars, and control 
used car allowances, like the 
NRA of 1933 and 1934. 


We are today, more than ever 
before, the laughing stock of the 
country for these so-called shop- 
pers, that go around from dealer 
to dealer with their old used 
cars, sometimes pumping the 
price up from $100 to $200 more 
than it will sell for. 

I am also of the opinion, that 
automobile dealers are like a 
herd of cattle; you can not lead 
them, you have to get behind 
and drive them.—A. M. Wagner, 


house the used cars on which 
we lose money. 


I do not claim that this, my 
suggestion, will solve the used 
car problem altogether as I 
think it will be necessary 1.0 
have some licensing legislation 
for all the states, but I do not 
want to see legislation attempt 
to control the automobile busi- 
ness. We dealers, distributors 
and manufacturers who have 
been in the automobile business 
for 30 years certainly should 
get together and readjust our 
policies as to well regulate our 
own business.—D. P. Knapp, 
president, Knapp Motor Co., 
Inc., (Hudson), Birmingham, 
Ala. 





manager, Frank Van_ Syckle, 
Freehold, N. J. 
Timely 


Being primarily interested in 
the truck end of the automotive 
line we are happy indeed to see 
the care and thought that has 
been given this phase of the 
business in your truck, bus and 
trailer section. The subjects are 
both timely and interesting and 
bear on many of the important 
phases of the truck and bus 
business. Your editorial com- 
ments are clear and definite. 
Unlike some others that we all 
have seen while trying to de- 
velop an issue, spend most of 
the space in trying to be inof- 
fensive and the result is often 
some pretty insipid reading. The 
article on Ruby Chevrolet, Inc., 
is an excellent one. 


Now that you have such an 
excellent start on this new sec- 
tion of the AN, here is hoping 
you did not exhaust all of your 
talent on the Jan. 29 issue and 
will continue in the same ag- 
gressive way that you started.— 
W. C. Schumacher, Motor Truck 
Sales, International Harvester 
Co., Chicago. 


Inquiry 


As subscribers to the Auto- 
motive News for a number of 
years, we were pleased indeed 
to see that you have added a 
section to be devoted to the 
truck and bus trade, and which 
we shall look forward to re- 
ceiving each month. 


We are writing you to in- 
quire whether you can direct us 
to some concern publishing a 
book covering all models of 
trucks to determine yearly 
models, similar to Branham 
Book as applied to passenger 
cars.—George Kingsley, Bowell, 
McDonald Motor Co., Ltd., Van- 
couver, B. C. 
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Look at Peter Smith up there, will you? He certainly 
has changed the last few years. So has Jane. Both 
the Smiths have changed... 

It’s true. The Smiths have changed. It’s a change 
that’s important to anybody that wants to sell the 
Smiths a Studebaker or a sterling silver tray or a 
trip to San Francisco. 

For the Smiths have found the world. They used 
to know only their own comfortable little circle of 
friends and gossip and fun. 

But things happened. Angry people burned great 
books and other people got angry. Some men tried 
to make all men secure and others said they’d end in 
making all men bankrupt. Fights over taxes, theories 
on wages and hours and centralization came right 
into the Smith’s living room—to be praised or damned, 
argued over, sometimes shouted about. 

The Smiths and their friends came to see the news 
as something that’s happening to them, to their jobs, 
to the money they’ll have, the way they’ll live. They 
still chatter about friends and sport and movies, but 
it’s the news that gets under their skin now. 

Right there you have a profound change in “the 
mood of the people.” A little of it has happened to 
everybody. But most of it has happened to the 

most intelligent people. Professional people, 
€ executive people, successful farmers. People 
with stable homes and taxes to pay. People with 
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the $875’s and $955’s this year for new Studebakers. 
It’s people like that who read TIME. 
They turn to The Weekly Newsmagazine—700,000 
of them every week of the year—because they need 


it. They read every issue. Mostly they read every 
page, cover-to-cover. They, at least, feel they can’t 
really follow and understand the news without TIME. 

When you advertise a Studebaker—or anything 
else—to people in so inquiring a mood, you're putting 
your own news of new models, new prices, on the 
sharpest intensity level you can find anywhere. 

And putting it there for 700,000 families who, when 
they find something they want, can buy it. 


PPPPPPP 
Oh yes they can. This year. The good jobs and stable 


salaries of TIME readers are no hopeful guess. They’ve 
been proved again and again in all the statistical 
test-tubes there are: property ownership, credit rating, 
travel, insurance and the rest. All prove that TIME 
readers have stability far above the mass average. 
(83% are of professional or executive status.) 


LINN 


They are what used to be called the “quality mar- 


They are secure. 
They are hard to panic. 


ket’”’ a decade ago—reachable then in little pieces by 
advertising in several magazines, and reachable now, 
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as' one group, by advertising in one master maga- 
zine, TIME. 

They make a market that goes on...and on. They 
make a SECURITY BASE for any advertiser—a mar- 
ket that stays secure when times tighten and sales 
are hard to get. 

TIME’s SECURITY BASE proved itself important 
to motor car advertisers the last time sales were hard 
to get: TIME’s passenger car advertising rose 141% 


during the six years of the last depression. 


Well, here’s where we came in. Once again the scene 
is depressing. Once again advertising budgets are 
queasy about tossing five to ten thousand dollars 
around for one page ads to a generalized market. 

A TIME page costs less than $2500. Thirteen pages 
cost $30,550. Twenty-six cost $57,850. 

And now for a dramatic exit-line: just completed 
is an exhaustive new survey of 50,000 TIME families. 
The results of the first two thousand replies changed 
scarcely a decimal point as more than eleven succeed- 
ing thousands came in. So it looks like a firm survey of 
TIME’s whole 700,000. For car advertisers, the point: 

TIME FAMILIES PLAN TO BUY 91,000 NEW 
CARS THE BALANCE 
OF THIS YEAR. 


WITH THE SECURITY. BASE 
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Do You Want a Code? 


In view of the proposed code to govern competition in the 
motor vehicle retailing trade, which is now pending before 
the Federal Trade Commission, there is some question as to 
whether or not the majority of dealers favor any code at all. 
Barring a favorable majority within a group, the Federal 
Trade Commission in the past has refrained from interfer- 
ence. To answer this question AN seeks your answer to the 
following questions: 

Do you want a code of ethics for automobile retailers 
administered under FTC? ............ 


Do you favor the proposed code as presented to FTC 
April 26? 


Would you favor continuance of efforts to obtain any sort 
of code or government supervision? 


Remarks? 
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Mail to 
AUTOMOTIVE NEWS 
527 New Center Building, Detroit, Michigan 
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New Lubricator and replace the wheel. All types 

CHICAGO.—A new-type 


of wheel bearings, ball and roll- 

er on passenger cars and trucks 

: : —excepting a few old-time 

cg “ae a a “ truck bearings—can be lubri- 

e ive], : : 
service departments and enable a ae ne ae a 
them to properly pack grease ee 
into bearings, has just been|™ent states. 

placed on the market by the The new wheel lubricator is 

Alemite division of the Stewart-|so designed that it may be 

Warner Corp. screwed rigidly to a work bench. 

Tests made by the manu-|!t is provided with a cover to 

facturer show that with the new | keep it clean when not in use. 
device a wheel bearing can be 
properly lubricated in from 30 

to 60 seconds, as contrasted with 

2% to three minutes by the 
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For a fresh automotive viewpcint, 
read George M. Slocum's “A Word 
in Edgewise.” 
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EVANS POWER SHIFT 


pore of 1939 new cars will not only insist on a 
driving compartment without obstructions—but also 
on having a gear shift that operates with maximum ease 
and convenience while retaining the “feel” to which driv- 
ers are accustomed. 


The new Evans MONOTROL power shift, with control 
lever mounted on the steering column under the wheel, 
provides everything the motorist wants—finger operation, 
short lever travel and effortless movement, with nothing 
new to learn. All of these features are obtained in a low 
cost, simplified, compact unit . . . now available for 
demonstration. 


Intensive engineering, experimental and production de- 
signs on this new unit have been completed and the 
MONOTROL power shift is a finished product. Evans 
engineers are available to cooperate in designing this unit 
into new car production. 


The Evans MONOTROL power shift may also be installed 
in trucks or buses requiring remote control and ease of 
operation. Complete information supplied on request. 


EVANS PRODUCTS COMPANY 


Fullerton at Greenfield ¢ Detroit, Michigan 



















Closed Territory 
Setup Backed as 
Used Car Aid 


DETROIT.—With 366 ballots 
counted in Automotive News’ 





the voting now stands 207 for 
some sort of a code as against 
159 who want no code at all. 


While 
the anti-code voters gained some 
over their opponents in_ this 
week’s voting, the ratio was not 
seriously disturbed. 


Code proponents still 
that the chief point to be made 
in any code would be some 
method to control used car val- 
ues. Many comments, however, 
indicate a growing feeling that 
closed territory provisions in 
factory - dealer contracts would 
do much to help dealers to con- 
trol used car losses and thus 
obviate the necessity for a code. 


During the past week AN also 
received 68 signed protests cir- 
culated by the Maryland Auto- 
mobile Trade Assn., which puts 
the protesters directly on record 
as opposing any code which 
does not provide for the con- 
trol of used car allowance and 
other factors which contribute 
to used car losses. 

This protest, which was pub- 
lished previously in Automotive 
News, reads as follows: 

“We, the undersigned auto- 
mobile dealer, are opposed to 
the adoption of any so-called 
fair trade practice rules or regu- 
lations of any kind or character 
for the motor vehicle retailing 
industry which do not recognize 
that— 

“(a) the granting of exces- 
sive allowances for used auto- 
mobiles taken in exchange or as 
a part payment on the purchase 
of new automobiles, the price 
of which is fixed by manufac- 
turers through a method of 
“suggested prices” is against 
public interest and that— 

“(b) excessive allowances 
above actual value constitutes 
price discrimination, and is un- 
fair to customers who have no 
automobiles to exchange or who 
trade in their automobiles at a 
fair valuation, and that— 

“(c) overallowances are con- 
ducive to the development of 
misleading and improper trade 
practices, such as quoting fic- 
titiously high prices and making 
false reductions on new auto- 
mobiles when no used automo- 
bile is taken in exchange, and 
that— 

*“(d) a consistent policy of 
granting overallowances on used 
automobiles leads inevitably to 
either business failure or to a 
regular policy of overpricing of 
new automobiles to the conse- 
quent detriment of the buying 
public, and that 

“(e) the granting of excessive 
overallowances on the part of 
the dealer in automobiles is the 
cause of substantial business 
failure to the detriment and loss 
to the nation and state and to 
the public thereof.” 


Crude Rubber Consumption 
in May Rises Over April 


NEW YOR K.—Consumption 
of crude rubber by manufac- 
turers in the United States dur- 
ing May is estimated to be 28,947 
long tons, an increase of 3.4 per 
cent over April’s 27,984 long 
tons but 44.1 per cent under May 
a year ago, according to the 
Rubber Manufacturers’ Assn. 
Consumption for May, 1937, was 
51,795 (revised) long tons. 

This organization reports 
gross imports of crude rubber 
for May to be 27,410 long tons, a 
decrease of 11 per cent under 
the April figure of 30,807 long 
tons and 46.1 per cent under the 
50,840 long tons imported in| 
May, 1937. 
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Code Proponents Continue L 
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‘Do You Want a Code?’ Returns 


Total Vote June 9: 
366 
Against Any Sort of Code 
159 


For Some Sort of Code 


207 
Do you want a code of ethics for automobile retailers ad- 
ministered under FTC? 
Yes No. *No Vote 
175 164 26 
Do you favor the proposed code as presented to FTC, 
April 26? 
Yes, With 
Yes Modification No *No Vote 
il7 30 168 50 


Would you favor continuance of efforts to obtain any sort 
of code or government supervision? 


Yes 
207 


































Ayres, secretary, National Assn. 


No 
159 


*Those seeking changes in proposed code urge strengthen- 


HARRISBURG, Pa.—The 18th 
annual convention of the Penn- 
sylvania Automotive Assn. will 
be held at Bedford Springs ho- 
tel, Bedford, Pa., on June 27-28. 
Several hundred reservations 
have already been received, in- 
dicating a record crowd this 
year. 


Speakers of national promi- 
nence will appear on the con- 
vention program, and open 
forums will be conducted, to 
permit delegates to express their 
views from the floor, on the im- 
portant resolutions which will 
be presented. Tentative program 
as set up is as follows: 


Monday, June 27—A. Grant 
Walker, secretary, Automotive 
Assn. of Erie, “How to Handle 
Used Car Trade-in Allowance”; 
J. Griffith Boardman, secretary 
of Revenue, Commonwealth of 
Pennsylvania. 


Edward Payton, management 
expert and market analyst, 
Cleveland; Harry Meixell, legis- 
lative director, Automobile 
Manufacturers Assn., ‘‘Volun- 
tary Cooperation vs. Govern- 
mental Regulation.” 


A. N. Benson, general man- 
ager, National Auto Dealers As- 
sociation, “A People Without 
Vision”; Roy Stauffer, Chevro- 
let dealer, Scranton, Pa., “The 
Automobile Business As I View 
1. 


Evening, annual banquet and 
entertainment, with Harold G. 
Hoffman, ex-governor of New 
Jersey, as principal speaker. 


A feature of this year’s con- 
vention will be a meeting of 
dealers handling similar lines, 
by groups. 

1. Closed territory; (a) Cross 
selling; (b) Quality dealers; (c) 
Limitation of distributors, deal- 
ers and sub-dealers; (d) Com- 
petition from independent used 
car dealers and finance com- 
panies. 

2. Cleanup protection. 


3. Contract reform and con- 
tract cancellation. 

4. Increased parts and acces- 
sory discounts. 

5. Increased discounts. 

6. Used car junking plan. 

7. Investigation of tax struc- 
ture in Pennsylvania. 


8. Motor vehicle equipment 
inspections. 

9. Change of registration date 
to Apr. 1. 

10. Local distribution of tags 
on straight sales of new and 
used vehicles. 

11. Coercion on parts and ac- 
cessories. 

Tuesday, June 28—Milan V. 





ing to insure control of used car prices. Among those who 
did not express an opinion as to the advisability of an 
FTC code or the proposed code filed with FTC Apr. 26, all 
favored some sort of code, preferably along the lines of 
the former NRA instrument. 


Record Crowd Indicated 
For PAA Annual Meeting 





of Sales Finance companies, 
Chicago; Owen L. Coon, presi- 
dent, American Finance Con- 
ference, Chicago, “If I Were an 
Automobile Dealer.” 


Open forum on 
and sales financing. 


This year’s convention is be- 
ing sponsored by the central 
Pennsylvania dealers, through a 
committee consisting of: L. E. 
Frey, Penn Motors, Inc., Al- 
toona, general chairman; Fred 
S. Sammel, Bedford Garage, 
Bedford, vice-chairman. 


George F. Sheraw, Sheraw 
Motor Co., Altoona; M. Elwood 
Augustine, Augustine Chevrolet, 
Bedford; E. P. Blough, Cambria 
Motors, Inc., Johnstown. 

W. P. Gettman, Gettman Auto 
Co., Altoona; Foster W. Cupp, 
Cupp Motor Co., Lewistown; F. 
J. Lawson, Alto Motors, Al- 
toona; W. L. Nearhoof, Near- 
hoof Motors, Altoona. 


resolutions 





chelsham 200A 


WHAT A 
BRAKE!.. 


MAGNETS HOLD AUTOMATICALLY 





Modern materials solve special en- 


gineering problems. The Stearns 
Magnetic Manufacturing Com- 
pany, Milwaukee, Wisconsin, 


specializes in the manufacture of 
magnetic clutches for heavy-duty 
industrial purposes. Its_ latest 
product is the “Stearns” high- 
duty style EE magnetic clutch, 
which incorporates a_ magnetic 
brake. This combination elim!- 
nates vagaries of the human ele- 
ment by automatic engagement, 
accomplished through the slip of 
an electro magnet on its arma- 
ture. To get the maximum effi- 
ciency out of compact heavy-duty 
units it is mecessary to avol 
magnetic losses caused by eddy 
currents in magnetic materials. 
Stearns have adopted “Ni-Re- 
sist,"* the austenitic (non-mag- 
netic) Nickel - copper - chromium 
cast iron for all parts that must be 
impervious to magnetic effects: 
*Reg. U. S. Pat. Off. by 
The International Nickel 
Co., Inc. Canadian Pat- 
ent No. 278,180. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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38 Automotive Exports orts Up 4% Over 1937 Total 


Steady Demand for Trucks, | 


Buses Top Year’s Upturn 





Special to Automotive News 
WASHINGTON. — Automotive 
products exported during the 
first four months of the current 
ear attained a_ valuation of 
$122,241,445, an increase of 4 
per cent as compared with the 
January-April period of 1937, 
when overseas purchases ac- 
counted for automotive material 
in the amount of $117,373,979, it 
was announced this week by the 
U. S. department of commerce. 


This improvement over the 
early months of last year is 
mainly due, it was stated, to the 
steady demand for trucks and 
buses, which has increased from 
$25,353,517 to $33,322,428, a gain 
of 31 per cent. Passenger car 
valuation declined from $48,243,- 
347 to $44,484,083, and miscel- 
laneous automotive products 
valued at $44,434,934 were but 
1.5 per cent above the $43,777,- 
115 reported during the first 
four months of 1937. 

In April automotive exports 
were valued at $27,771,742 as 
against the March total of $30,- 
047,138, and 14 per cent below 
the $31,892,296 recorded during 
April last year. In the passenger 
car group, exports were under 
the March totals both in number 
of units and value, with 15,564 
valued at $9,781,032 as compared 
with 16,658 and $10,613,206. 

Truck shipments dropped from 
13,668 units, worth $8,590,973 to 
9,905 and $7,076,773 during April, 
with the loss being entirely in 
the 1 to 2%-ton group, other 
capacity trucks and bus chassis 
showing gains over the March 
figures. 

Australia, Canada, Sweden, 
Argentina and Belgium were 
the principal outlets for passen- 
ger cars during April, and 
France, Japan, Australia, Vene- 


Car Orders Up 
Great Lakes 
Steel Output 


DETROIT. — Plans for a 50 
per cent increase in operations 
by Great Lakes Steel, division 
of National Steel, based upon 
depleted inventories and a bet- 
ter than expected June require- 
ments from the automotive in- 
dustry, is reported by Dow- 
Jones & Co. 





According to Dow-Jones, | 


Great Lakes plans to increase 


its operating rate from four to/| 


six open hearths 
been in operation since 
company resumed after’ the 
Christmas holiday shutdown. The 
report adds that the decision to 
boost schedules is not due alone 
to depletion of inventories but 


which have | 
the | 


to June orders from the auto- | 


motive industry in excess of 
expectations. Incoming business 
is reported to be about 90 per 


cent automotive partly from car | 
manufacturers and partly from | 


stamping and other steel parts 
suppliers. 
Virtual completion of four 


new furnaces in February give 
the company a _ potential ca- 
Pacity of 16. 


Pontiac Supplies Cars 


For Safety Construction 


PONTIAC. — Further impetus 
to the cause of highway safety 
is being given with the assign- 
ment of 25 Pontiac dual-control 
safety instruction cars to as 
many colleges and universities | 
giving summer courses in safe| 
driving to high school teachers | 
enrolled for summer work, re- 
ports C. P. Simpson, general 
sales manager of the Pontiac 
Motor division of General Mo- 
tors. 


zuela and Kwantung were the 
chief purchasers of commercial 
vehicles. 


In the miscellaneous automo- 
tive group the April value of 
$10,913,937 was slightly higher 
than the $10,842,959 recorded in 
the previous month, The export 
value of the various classifica- 
tions in the miscellaneous group, 
with March figures in parenthe- 
sis, were as follows: 

Automobile engines, $657,309 
($685,778); parts for assembly, 
$4,789,670 ($4,849,071); parts for 
replacement, $3,754,150 ($3,916,- 
964); accessories, $311,748 
($315,449); automotive service 





that sums un Monre Luati 


@ Many of America’s largest car manufacturers choose Monroe Quality— 
equipping with one or more Monroe products. Monroe Shock Absorbers 
are backed by 21 years of experience in designing, manufacturing and 
leading the industry in better riding comfort. Four million Monroe Shock 
Absorbers have been built since 1934. Car engineers accept Monroe as finest 


quality. The Monroe design and construction assure greatest strength and 


utmost durability. 








RETAIL SALESMEN’S training school for the salesmen of Pon- 
tiac dealers in the Detroit metropolitan area meeting in the Fort 
Shelby Hotel. This is one of the 100 retail sales training schools 
being held in the principal cities of the country during June and 
the early part of July. 








equipment, $612,787 ($565,052);|$29,291 ($15,749); motorboats 
motorcycles, $139,048 ($77,721);| with engines installed, $92,838; 
motorcycle parts and accessories, | ($63,750). 


‘April Cer Salen 
Near °37 Level in 
Eastern Canada 


MONTREAL.—Car §sales_ in 
eastern Canada for April regis- 
tered strong improvement. Total 
of leading models is estimated 
by Canadian Automotive Trade 
within a few hundred of the 
heavy sale of a year ago. 

Contrary to the sharp decline 
in March, April saw some mod- 
els actually outselling sales of a 
year ago. 

For the first four months total 
sales of leading models in east- 
ern Canada amounted to almost 
26,000 units, or about 15 per 
cent below 1937. 














MONROE 


Manufacturers of Monroe Hydraulic Shock Absorbers, Links, Sway Bars, Transverse 


Struts, Rubber Shackles, Tire Pumps, Bumper Jacks and Spraytex. 


MONROE AUTO EQUIPMENT COMPANY...MONROE, MICHIGAN 
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Several Automotive Laws 


Passed by N.J. Legislature 





Special to Automotive News 
TRENTON, N. J.— Many 
measures directly and indirectly 
affecting the automotive in- 
dustry were acted upon this 
year by the New Jersey legisla- 
ture. A session in the fall is 
planned, but consideration will 
be given only emergency pro- 
posals, such as the possible 
need for additional unemploy- 
ment relief appropriations. 
During its lengthy regular 
session, the legislature enacted 
laws advancing the expiration 
date of automobile registrations 
and driver’s licenses from Jan. 
1 to Mar. 31; allowing fair 
trade contracts between gasoline 
wholesalers and retailers for the 
establishment of minimum 
prices; banning sale of gasoline 
by retailers below cost, plus 
selling expenses; accepting new 
roads 


system, although there are funds 
neither for their construction 
nor maintenance; and financing 
$20,000,000 of unemployment re- 
lief costs through complex trans- 
fers of existing funds, which 
critics asserted included the in- 
direct diversion of approximate- 
ly $16,000,000 of motorists’ tax 
receipts. 

Failing to pass were bills to 
cut the cost of automobile reg- 
istration fees and driver’s li- 
censes; to reduce gasoline taxes; 
to place commercial motor ve- 
hicle operation under jurisdic- 
tion of the state public utility 
commission; to initiate a state 
constitutional amendment ban- 
ning use of motorists’ tax re- 
ceipts for other than highway 
construction and maintenance 
purposes; and to license auto- 


into the state highway |motive mechanics. 
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BALLYING Buick’s sponsor- 
ship of the coming Joe Lewis- 
Max Schmeling heavyweight title 
bout, this four-color window 
poster is being displayed by 
Buick dealers. “Listening Posts” 
are being established in show- 
rooms of dealers. 


foolproof, 


automatic 


a a car equipped 


with a Bendix Drive is as easy as ringing an electric door bell. 


You simply touch a button—and the Bendix Drive takes com- 


mand. Automatically, it takes hold, cranks, lets go, then pro- 


tects the starter from damage in case of inadvertent operation. 
The Bendix Drive keeps faith with the driver all the time. 
And motorists know it. Thus, they prefer the car that's 


Bendix- equipped. 


ECLIPSE MACHINE COMPANY 
ELMIRA, NEW YORK 
(Subsidiary of Bendix Aviation Corporation) 





the 


th Dimension 


The News of Automotive Advertising 





By Pete Wembhoff 


AFA Results 


In one of its liveliest—and, coincidentally, most opti- 
mistic—sessions, Advertising Federation of America’ns this 
week in Detroit covered the range of adproblems and 
hopped on their horses for a drive back to national re- 
covery. There were gobs of meat dished out on what’s 

O———_cwcwq_qwq—- 


wrong with advertising in 
general and the country in 
particular (covered in other 
stories in today’s issue of AN) 
and general feeling with closing 
of AFA powwow Wednesday 
(15) was that decided pickup 
in advertising can be expected 
this fall. 

Closing business sessions Wed- 
nesday found: 

George M. Slocum, AN’s pub- 
lisher, re-elected prez of AFA, 
with following officers: Philip 
McAteer, Boston; Kenneth Dam- 
eron, Ohio State U.; Lou E. 
Townsend, San 
Francisco, and 
Edith Ells- 
worth, Phila- 
delphia, all 
vice - presi- 
dents; Mrs. 
May O. Vander- 
Pyle, Detroit, 
secretary; Nor- 
man Rose, ad- 
rector, Chris- 
tian Science 
Monitor, treas- 
urer and 
Charles E. Murphy, New York, 
counsel. 

Mason Britton, vice-prez of 
board, McGraw-Hill Pub. Co., re- 
named chairman of AFA board, 
with following re-elected direc- 
tors: Erma Proetz, St. Louis, and 
Ted Dealey, Dallas. New nom- 
inees were J. Kenneth Laird, 
Chicago; Phil Handerson, Good- 
rich Tire Co., and Fred Bohen, 
Des Moines. 

New advisory committee, com- 
prising former directors, is as 
follows: Joseph Appel, N. Y., 
chairman; O. C. Harn, Chicago; 
Louis Grace, Grace & Bement 
Agency, Detroit; Frank Black, 





G. M. Slocum 


Exposition High 

Ad exposition, held in con- 
junction with AFA conclave 
in Hotel Statler, Detroit, was 
the largest in 10 years, with 
40 exhibitors of ad media, 
printers, lithographers and 
other ad suppliers. 

Exhibitors included Adver- 
tising Age, Campbell-Ewald, 
Christian Science Monitor, Jam 
Handy Pictures Service, Mc- 
Graw-Hill Pub. Co., and Wild- 
ing Pictures. 





Boston; William Hodge, Chicago, 
and Frank Huntress, San An- 
tonio. 


In a six-point resolution, the 


| AFA delegates asserted that: 


| Free competitive enterprise 
- is being menaced by unrea- 
sonable interference with busi- 
ness. 


) A state of fear and uncer- 
— tainty has been created, tak- 


|ing the heart out of business 


venture and constructive 
ning. 

6 
e 


plan- 


Capital and labor are being 
pitted against each other by 
demagogic utterances instead of 


| being harmonized by govern- 
| ment. 


4, Trade is 


|and by taxes 


| for 


being stifled by 

_ burdensome costs, abritrarily 
raised more abruptly than indus- 
trial efficiency can now absorb 
that are higher 
than ever before in our history. 


as a whole is be- 
assailed 


misconduct of a 


f Business 
7 I § ss 

ing 
the 


and maligned | 
rela- | 


tively few, not representative of | 


| the great body of honest, respon- 


sible business 
country. 

The fallacious idea is being 

propagated that the pro- 
ducers of goods and their con- 
sumers have adverse interests, 
whereas they are in fact mutual 
partners. 

Delegates also condemned 
“that relatively small amount of 
advertising which is misleading 
or indecent and obnoxious types 
of ribald publications, which 
have sprung up recently.” 

Next year’s event skedded for 
New York, which harbored 1937 
conclave, in middle June. 


men in the 


Spent 


Ad outlay during 1937 ag- 
gregated $1,768,000,000, or 2.6 
per cent of the national in- 
come for the year, according 
to estimate of L. D. H. Weld, 
director of research for Mc- 
Cann-Erickson, Inc., in current 
issue of Printer’s Ink. 


Sum doesn’t include com- 
mishes, art and mechanical 
costs and expenses of main- 
taining ad departments, which 
Weld estimates at an addi- 
tional $200,000,000. 


Of $968,000,000 the follow- 
ing received these portions: 


Newspapers, $570,000,000; 
mags, $165,000,000; radio, 
$165,000,000; outdoor, $50,000,- 
000, and farm papers, $18,- 
000,000. Direct mail, premiums, 
business papers, etc., accounted 
for the balance. 


Roto 


Cadillac - LaSalle (MacManus, 
John & Adams) is distributing 
in 100,000 factory lots a four- 
page roto containing the month’s 
best used car buys. 


Piece leaves space on one 
page for listing of dealer’s name 
and his featured bargains, which 
holds dealer’s print bill at a 
minimum. 


Workings 
First of ad series, designed 
to explain service which ad- 
vertising renders both biz 
and consumer, appeared in 
about 500 newspapers this 
week. 


Series, prepared by Amer- 
ican Assn. of Advertising 
Agencies, unfolds workings 
of ads in various industries 
and countering anti-adver- 
tising propaganda. News- 
paper mats in both page and 
1,000-line size are being 
furnished dealers and other 
media. 


Chatter 


100 Best Posters of 1937, com- 
piled Outdoor Advertising, Inc., 
N. Y., have been issued in a nifty 
booklet form with heavy red 
covers ... “Showmanship” book- 
let, covering ad angles of films, 
just issued by Bell & Howell 
Co., Chicago. .. . John D. Ewing, 
pub of Shreveport (La.) Times, 
heads Southern Newspaper Pub- 
lishers’ Assn. Marguerite 
Auberle elected prez of Detroit 
Women’s Advertising Club; ditto 
for Louise Ludke in Los Angeles. 
... D. D. Durr heads Los An- 
geles Ad Club; J. Ben Wand in 
Jacksonville, Fla.. and Clare 
Keevil of Young Men’s Adver- 


| tising and Sales Club of Tor- 
| ronto. 

Chris Sinsabaugh's sparkling 
“Sparks’"’ column is read by the 
“wide-awake” in the industry 


cessi 
dust1 
of li 
ment 
oper 
com} 


peac 
Indu 
meet 
with 
Ad’ 
Ame 
Don 
ordil 
mini 
ern 
nati 
for — 


vice 
Roll 


tion 
prog 
mus 
peo} 


cert: 
acti 
clas: 


mak 
crim 
pros 
com 
of c 
neit! 
eral 


tran 
tryil 


that 


ae f 


'— | = & 


ig 
= 
Ss 


ie 
1e 


AUTOMOTIVE NEWS, SATURDAY, JUNE 18, 1938 


11 





Government, Labor, Industry Urged to End ‘War’ 
Richberg Blasts Anti-Trust (oe St:SCS*é«dG M's On 


Suits as Recovery Barrier 


By Pete Wemhoff 
Associate Editor, AN 

DETROIT.—Agreeing on ne- 
cessity of teamwork to end in- 
dustrial warfare, representatives 
of labor, industry and govern- 
ment this week called for co- 
operation toward peace and 
complete national recovery. 

The formulae for industrial 
peace, given before the National 
Industrial Advertisers Assn. 
meeting here in conjunction 
with the annual conclave of the 
Advertising Federation of 
America, were expounded by 
Donald Richberg, industrial co- 
ordinator and former NRA ad- 
ministrator, representing gov- 
ernment; Lewis G. Hines, 
national organizational director 
for the American Federation of 
Labor, and Bennett Chapple, 
vice-president of the American 
Rolling Mills Co. 

Intensify Class War 

Richberg called for organiza- 
tion of a “league of peaceful 
progress” and declared that “it 
must become clear that no 
people can fight one another 
into prosperity.” Asserting that 
certain types of governmental 
action stimulate and _ intensify 
class warfare, Richberg said: 

“Another type of bad law- 
making is the lavish use of 
criminal penalties and criminal 
prosecutions as the means of 
compelling people to obey ‘rules 
of conduct in business which are 
neither clearly defined, nor gen- 
erally approved, nor certainly 
beneficial to the public. In a 
transition period, when we are 
trying to reform our methods of 
competition and co-operation, so 
that we can work together more 
effectively for common benefit 
and compete together more 
fairly for individual gains, we 
do not make progress by trying 
to put in jail everyone who dis- 
agrees with, or wants to litigate, 
the wisdom of a new and fre- 
quently cloudy rule. 

“You have heard and will 
soon hear further explanations 
of the anti-trust policies of the 
U. S. department of justice. It 
must be conceded that, where 
these laws compel the depart- 
ment to prosecute alleged of- 
fenders in the criminal courts, 
the fault lies with the law- 
makers who make it a crime to 
violate rules of business con- | 
duct that are neither clearly de- | 
fined nor clearly desirable.” 

“Dust Off Golden Rule” 

Chapple, speaking for busi- 
ness, declared that “it looks like 
what we need most today is for 
government, industry and labor 
to dust off the Golden Rule and 
let it shine on our joint deter- 
mination to make this country 
a better place to live.’ With 
co-operation as its keynote, a 
four-point program for industry 
Was suggested by Chapple. He 
urged: 

l “A platform of fair and! 
equitable employe relations. | 


2 “Constant Research to Im-| 
prove Products and Processes 
and to Develop New Markets. 
3 “Legitimate Competition 
Should Be Welcomed in a| 
Spirit of True Sportsmanship. | 


4, “Generating Public Confi- | 
dence by Taking the Mystery | 
Out of Business and Emphasiz- 
ing the Value of Successful In- 
dustry to All. 

Hines also pleaded for co-| 
Operation instead of warfare and | 
declared: 

“We invite industry to dis- 
card the weapons of industrial 
warfare, injunctions, the in- 
dustrial spy system, and equally 
un-American means, so_ that 
labor can play an_ increasing 
Part in solution of our economic 
Problems.” 

He asserted was 


that labor 


not only willing, but “time and 
again had done so,” to co- 
operate to the extent of sliding 
wage scales and of_ sharing 
losses of economic upheavals by 
accepting lower wages. 


Michigan Begins Study 
on State Labor Law 
DETROIT.—A committee of 
Michigan legislators began this 
week to hear the views of labor 
and industry, with a view to 
drafting legislation to end in- 

dustrial strife in Michigan. 
Called by Rep. George A. 
Schroeder, speaker of the state 
house of representatives and 
chairman of the legislative coun- 
cil, the committee met in the 





PRESIDENT ROOSEVELT’S message to the Advertising Feder- 
ation of America’s annual convention, held in Detroit this week, 
was read at the opening luncheon by Mason Britton, chairman of 
the AFA board. Next to Britton is Gorge M. Slocum, AN’s pub- 
lisher who was re-elected president of the AFA, and at the extreme 
right is the Rev. Charles E. Coughlin, who addressed the gathering. 


Hotel Fort Shelby. 
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@ When you use L:O-F Safety PLATE Glass to re- 


place broken or cracked windows or windshields in 
your car owners’ motorcars, you are combining 
SUPERIOR service with a LARGER profit for your- 
self. For this finer glass—nationally advertised — 
brings clearer vision to both driver and passengers 


and definitely reduces eyestrain and fatigue. 


REPLACE WITH 


GM’s Overseas 
Sales Set New 
High Since Jan. 


NEW YORK.—Sales of Gen- 
eral Motors cars and trucks to 
dealers in the overseas markets 
during May totaled 31,566 units, 
representing a decline of 5.2 
per cent from sales in May last 
year. 


In the first five months of 
1938, sales of 161,716 units were 
at a record volume level and 
represented an increase of 4.6 
per cent over sales in the first 
five months of 1937. 


For the 12 months through 
May, 1938, sales totaled 370,615 
units, an increase of 11.4 per 
cent over the volume in the 12 
months ended May 31, 1937. 





| AN IDEAL COMBINATION— 


SERVICE 


A 


PROFIT 


L:O-F Safety PLATE Glass, unlike ordinary safety 
glass, is carefully ground to eliminate waviness and 
distortion and polished to a mirror-like brilliance. 
It is specified by many motorcar manufacturers as 
original equipment and is recognized by motorists 
everywhere as a product of HIGHEST QUALITY. 
Libbey-Owens:Ford Glass Company, Toledo, Ohio. 


LIBBEY: OWENS: FORD 
SAFETY plate GLAS 8 
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@ This new Chris-Craft 35-ft. Double Stateroom Enclosed Cruiser for 1938 not only has 
eye appeal but it has genuine quality that starts with the laying of the keel and continues 
right on through until the final coat of varnish is placed on the beautiful exterior. It is 
built of selected Philippine mahogany, with a double planked bottom and battened seamed 
sides, with transverse framing — the strongest construction known. It is beautifully finished 
and fitted with two complete staterooms forward, large galley, spacious toilet compartment, 
comfortable berths, and a dining nook which converts into a double bed. The deckhouse is 
large and luxurious, with a lounge seat, full vision and headroom and complete even to 
ventilating windows with disappearing screens. It is priced from $6290 f. o. b. factory. 
Other new 1938 Chris-Craft Cruisers from 25 to 40-ft. overall are priced as low as $1595. 


Chris-Craft Runabout 
and Utility Models 


® Chris-Craft offers the world’s most com- 
pen line of new Cruisers, Runabouts, 
Jtility Models and Racing Runabouts. 
Prices begin at $895 f. o. B. the factory 
for the sensational, new Chris-Craft 
Sportsman, and for the new 17-ft. Utility 
Boat. Visit the nearest Chris-Craft dealer's 
showroom, and see these great, new 
boats. Remember, there is a Chris-Craft 
for every purse and purpose. Buy your 
new Chris-Craft NOW! Some desirable 
Chris-Craft territories are available. 








CHRIS-CRAFT CORPORATION 


Detroit Road, Algonac, Michigan Send FREE 


i-color booklet. 


Name 


Addre ‘5 _ - SS 


City and State aa ———— 





N. J. Toll Down 29%  |( 
Since Tests Started 


By Bethune Jones 
Staff Correspondent, AN 


TRENTON, N. J.—Since com- 
pulsory motor vehicle inspec-| 
tions were inaugurated in New 
Jersey at the first of the year, 
total traffic fatalities in New 
Jersey have decreased 29 per 
cent, 14 per cent more than the 
national rate of reduction. 

New Jersey highway accident 
deaths during the ffirst four 
months of the current year 
totaled 269, or 111 less than the 
corresponding 1937 figure, and 
total accidents dropped 12 per 
cent, according to State Motor 
Vehicle Commissioner Arthur 
W. Magee. While Magee and 
other motor vehicle department 
officials here have made no 
claims as to what portion of the 
safety improvement is attribut- 
able to the inspections, it is con- 
sidered significant that the acci- 
dent and 6 fatalities 
came during the 
that the inspection program was 
launched. 


James J. Shanley, chief of the} 


inspection division, has just an- 
nounced that during the 19 
weeks ended May 21 about 721,- 
000 cars were inspected and 699,- 


012 had obtained safety stickers | 


after one or more trips through 
the inspection lanes at the 28 
state-operated testing 
Only 255,655 vehicles, 
per cent, passed at first inspec- 


tion, Shanley said, while 466,519 | 
were rejected and had to return 


additional times. 
Rejection causes, Shanley re- 


vealed, included 66,000 for steer- 


ing apparatus defects; 68,000 for | 


defects in steering operation, 
such as too much play, wrong 


alignment and similar faults; 50,- | 


600 for damaged or improperly 
mounted license plates; 14,000 
for defects involving glass in 
windshields or windows—failure 


to have safety glass, or danger- | 


ous breakage, and 12,000 for de- 
fective exhausts. 

Brake defects and faulty light- 
ing systems 
most important rejection causes. 
Under these headings, 
listed 93,000 rejections due to 
improper service brakes: 175,000 
for improperly equalized brakes: 
20,000 on parking brakes and 
56.000 for insufficient reserve in 
the travel of the brake pedal. 
Headlight defects accounted for 
361,000 rejections: insufficient 
light output 110,000: faulty rear 


Head of Lakes Assn. 


Elects Conlon President 
DULUTH, Minn. — Jerome L. 
Conlon, general manager of the 
MacDonald Motor Co. here, has 
been elected president of the 
Head of the Lakes Auto Trades’ 
Assn. He succeeds Carl Achten- 
hagen. 

Jack S. Sneve was named 
vice-president, succeeding W. P. 
Soneson, and Joseph E. Rich 
and J. O. Leveille were re- 
elected secretary and treasurer. 
respectively. 

Ending one of the most suc- 
cessful years in the association's 
history, officers reported mem- 
bership had increased to a point 
where every firm in Duluth and 
Superior (Wis.) is now repre- 
sented. 

McPeake Appointed 

AKRON. — Ralph McPeake, well 


Known in mechanical rubber goods 
sales circles for more than 25 years. 


has been named Detroit. district 
;} manager of the B. F. Goodrich 
| Co. mechanical goods division. it is 
announced by W. S. Richardson 
general sales manager 

“A Word in Fdg ewise,"’ a regular 
feature by George M. Slocum, offers 


a unique 


world 


ewpoint from the motor 


;}and_ stop 


reduction | 
same_ period | 


stations. | 
or 35.4) 


were among the} 


Shanley | 


lights, 95,000; bulbs 
illegal or out, 21,000; and wiring 
| defects, 23,000. 

One of the most noticeable ef- 
| fects of the inspection program, 
he said, had been better illumi- 
jnation on the state's highways 
after the vehicles had been 
checked and, as a result, he pre- 
dicted there would be a marked 
decrease this year in night acci- 
dents on rural highways. 

More than 11,000 faulty regi- 
stration cards had been disclosed 
| by the inspection, he added, and 
more than 50,000 improper dis- 
plays of license plates, both of 
which he deemed factors of 
major importance in tracing 
highway accidents. 





Buckman Quits 
Cleveland Post 
In Show Dispute 


CLEVELAND.—Resignation of 
Herbert Buckman as manager of 
the Cleveland Automotive 
Trades’ Assn., 
was announced 
this wee k. 
Buckman and 
the directors of 
the association 
are understood 
to have been at 
odds over the 
question of an- 
nual automo- 
bile show pro- 
motion with 
Buckman §fav- 
oring the type 
of show that has been featured 
in Cleveland during the past few 
years which has placed its em- 
phasis on headliner attractions 
rather than the new cars. 


This type of exhibit has been 
most successful in Chicago dur- 
| iug the past few years under the 
direction of the late Al C. Faeh. 
| It is understood that directors of 
|the Cleveland association felt 
jthat while such extravaganza 
may attract more visitors to the 
| show the entertainment features 
are expensive and are to an ex- 
tent competitive with the cars 
on display from an_ interest 
standpoint. 








H. Buckman 














The Importance 
of Being NEAREST 


When you stay at The Palace 
Hotel in San Francisco, you 
are nearest to the places you 
will want to visit—the things 
you will want to do. It stands 
where five principal streets 
meet— near business, finan- 
cial, smart shopping, and 
theatre districts. Its courtesy 
and comfort are a tradition 
—modernly interpreted. 


550 Rooms—each with bath 
From $3.50 (single) up 


The 
Partace Hore. 


Market at New Montgomery 
SAN FRANCISCO 


ARCHIBALD H. PRICE, MANAGER 
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Jutput Hits 43,306 for Second Successive Rise 














a i} rece een rl 
Geographical Anal Studebaker Sets AN Production Estimate 
oe a i 2 na ysis Pace for Week; Weeks Ended June 18, June 11 
ee Months, 1938-1937 e 

COMMERCIAL CARS OthersHoldFirm ——, a oo ae ERE 

Unit Pct Ending Week Ended to to F 
° - * * 

1938 1937 Lees Sees By Pete Wemhoff ‘ June18 1937 June l1l* Date* June as 
New England 4,467 8577 4,110 48.0 Associate Editor, AN ron aaa se 10,000 23,000 10,000 o1.000 336.805 
Middle Atlantic 14,970 24,866 9,896 40.1 DETROIT.—Taking its second a a 3.008 5.569 2977 77106 68.559 
South Atlantic 12,148 20,459 8311 41.5 || successive rise, car and truck| Oldsmobile. 1,400 5,945 1.317 3.397 36,402 

E. North Central 18,174 31,011 12,837 41.1 et nie ; ; . 7 ’ 
Central ¢ 7 production increased slightly to Pontiac ......... 1,200 6,925 1,154 2,859 32,048 
E. South a 7,459 9,944 2485 25.2 Cad.-LaSall 400 —-:1,200 400 925 10,890 
W. North Central 12,438 18,152 5,714 -20.4_‘|| 43,306 units the current week, | 02,” ; _.. 12,865 27,850 12,665 25,530 333,910 
W. South Central 13,928 17,180 3,252 31.0 ending June 18, compared with +For a Beat ees gr 12,500 27.000 12,300 24.800 322 400 
Mountain States 4,939 1,633 2,694 35.8 ||a revised total of 41,544 units a Ford Zephyr a "800 350 "700 10,960 
Pacific States 8,305 11,940 3,635 30.9 ||week ago and 116,084 units in| Lincoln... Es 50 15 30 550 
TOTAL is 2 me am Oe Eee eee “jaan wren AS Stee bee ikeee | 117,198 
Practically all of this week’s +Dodge ae 9000 2000 5 506 74395 
State by State lg aa tea > Stude-| Chrysler... 700» 2,200 «= 700-—S 1,900 ~—28,950 
aker, which bumped opera-| De Soto... 350 2,100 600 1,325 21,875 
tions from 74 cars and trucks | PACKARD ................ 600 2,500 800 1,950 26,635 
1938 1937 last week to 1,460 units cur-|tHUDSON ................. 450 3,946 505 1,330 24,245 
Maine 665 —«:1,180 plants held closely to the pre-| NAME... OB AB 654 1,302 14,267 
New Hampshire . 218 651 vious week’s output, noticeable | TWILLYS .. + 1,135 + + 7,702 
Vermont . 331 426 gains being shown, at Buick +BANTAM .... ee t + $ 1,932 
Massachusetts 2,123 4,050 Piymouth and Graham ’|GRAHAM ...........__ 225 250 200 425 1,604 
Rhode Island 298 640 HUPMOBILE _.. + “ie + + 265 
Connecticut 832 1,630 AN’s Producti The first 13 |+ MISCELLANEOUS 3,800 10,040 3,800 10,450 86,485 
MIDDLE ATLANTIC 14,970 24.866 $ FroguctiOn working days ese suinate emits eames | enna 
New York 6,917 11,268 Estimate of June reveal +TOTAL 43,306 116,084 41,544 105,155 1,236,639 


New Jersey 3,257 4,506 
Pennsylvania .... 4,796 9,092 
SOUTH ATLANTIC 12,148 20,459 
Delaware 291 455 
Maryland 1,288 1,933 
District of Columbia 460 769 
Virginia ghee 2,805 
West Virginia 1,120 1,842 
North Carolina 1,998 3,282 
South Carolina 1,103 1,848 
Georgia 2,009 4,427 
Florida 2,106 3,098 
E. NORTH CENTRAL 18,174 31,011 
Ohio 3,699 8,141 
Illinois 6,070 9,274 
Indiana 3,007 4,456 
Michigan 3,173 5,807 
t Wisconsin 2,225 3,333 
E.. SOUTH CENTRAL 7,459 9,944 
Kentucky 2,129 2,037 
Tennessee 2,222 2,700 
Alabama 1,645 2,779 
Mississippi 1,463 2,428 
W. NORTH CENTRAL 12,438 18,152 
Minnesota 2,531 3,260 
Iowa 2,340 3,103 
Missouri 4,305 6,388 
North Dakota 517 454 
South Dakota ; 530 530 
Nebraska 1,054 1,529 
Kansas 1,161 2,888 


W. SOUTH CENTRAL 13,928 17,180 
Arkansas 2,063 3,092 
Louisiana 1,703 2,292 
Oklahoma 2,160 2,683 
Texas 8,002 9,113 


MOUNTAIN STATES 4,939 7,633 


a total of} *Revised. +Includes trucks. tClosed. 
105.155 ve- |————-] 


duced, " April Car Sales Put at 180,000; 
cating that the 


final figure Trucks at 32,000 Units 


for the month ; 5 
will be in the} _DETROIT.—With reports from 29 states showing May new car 


neigh registrations running about 10 per cent below April, AN estimates 

b h d of |2 final total of around 180,000 new car sales for April. While the 
tig aaa incl states so far accounted for may not be representative, AN feels 

200,000 units quite certain that May registrations will not approach the 192,243 
General Mo- | cars sold during April. 

tors divisions; Similar reports from 29 states indicate that May’s new truck 

showed a | sales will hover around the 32,000-unit mark. The states report a 

slight increase | total of 14,152 registrations, compared with 27,970 in the like 

in operations | period of 1937. 

the current 


s e * 
week proiect-/ New Car Sales in April Total 
hicles as com- * 
pared with a 192,225 Units 
ae — | DETROIT.—New passenger car sales during April totaled 192,- 
week and 225 units, according to final tabulation this week of the 48 states 
639 a year = and the District of Columbia. The figure fell slightly short of 
Of this week’s AN’s previous projection of 195,000 registrations for the month, 
total. Chevro- | 29d. compares with a total of 384,951 new car registrations re- 
let maintained | Corded in April, 1937. 
its usual 10,- The gain in April registrations over March of this year was 11,- 
000-unit pace | 007 units, the March total being 181,218. The April total comprises 
to lead the| an AN estimate of 6,300 units for Wisconsin, where official figures 
GM divisions. | are banned. 
Buick’s 3,008 April’s figures bring the four-month total to 639,580 units for 
units wer e/ 1938, compared with 1,244,423 cars sold during the same period a 
sufficient to] year ago. 
Zrab_ second 
olace, while 


See 


ba eto a 











Montana 815 1,217 olasmo-| New Truck Sales Reach 
: 436 622 cars scheduled, _Pontiac around | ° * 
eaeaae 1,133 2,055 1,200 and Cadillac-LaSalle its 3 5 5 7 2 2 in A p r il 
Arizona 565 852 om oe. DETROIT..—A total of 35,722 new trucks were registered in 
New Mexico 622 951 With Plymouth’s 4,200 jobs| April, which is within the range of AN’s previous estimate of 37,000 
Utah a 850 leading the pack, Chrysler di-| units, final tabulations showed this week. The figure compares with 
Nevada . 223 ee got — 7,250 units the | 67,832 trucks registered in April, 1937, and 37,278 units recorded 
PACIFIC STATES 8,305 11,940 Current week, as against a re-| in March of this year. 
California .. 6,026 8,089 a te of 7,300 last week The April, 1938, total contains an estimate of 2,050 units for 
Oregon . 937 — had enetanliatate Toes | | Wisconsin. April’s total raises the 1938 four-month figure : 132,550 
i 42 ’ Ps , ° 
Washington 1,3 carded, whil ™ ‘Chrysler expected | eons at —e with 217,594 trucks registered in the same 
cars an e Soto about 350 nee oe oe) «oe sciisiaaiiein aga eee 
TOTAL 96,828 149,762 52,934 || 700 c | 


+Estimated by AN. *Gain. 





Ford operations remained at | Passenger Car Registrations 


the previous week’s level during | 


r Plant Activity ~ —— week, | Four Months, Plus 29 States for May | 
. : a : 5 units as agains 665 a 1938 1937 Unit | 
Bantam continues on temporary shutdown |. oo, ame. Last Yaar in the temne ” oa _— “me 1937 Pes. Soak ; 
ts Buick rate higher on five-day week| week Ford divisions produced ’ “l ¥ 179.064 | 1 296.622 | 2 | 117,558 5 
n- Cadillac-LaSalle expects around three days currently | 24,800 a - a | en oa aae 9 153.998 9 355114 | 4 | 201.116 : 
as : : current tota e ’ ’ oan | ; 
id | Chevrolet still on three-day basis this week |Current total Ford expected to | | Plymouth 13,161 | 3[ 96,670 | 3| 189,507 | 3 92,837 E 
By Chrysler around two days seen currently] . nije the Lincoln divisions pro- | Buick 7,068 | 4 59,517 | 4] 71,123 | 7 | 11,606 ti 
m4 De Soto figures on two-day work-week | jected 375 units. Of the latter | Dodge 4,745 5 40,868 | 5 104,125 | 4 oa ‘ 
Dodge averaging around three days current week total, 350 were Lincoln-Zephyrs | Pontiac | 4,285 6 37,806 | 6 80,729 | ¢ 38 615 } 
d. 7% . and about 15 big Lincolns. Oldsmobile 4,238 | 7 35,434 7 74,049 615 
Ford five days with rate unchanged cechiiats Gasanad | ed 2'446 3 19'160 8 41790 | 8 22'630 
Graham pace speeded on four-day basis this week mee ots dl: aes 20 ie Ares 2992 9 18°838 | 9 33,952 | 10 15,114 
around two days this week a 7 ave that | Hudson 1,634 | 11 15,827 | 10 38,342 9 = 22,515 
Hudson units for the week, gave that | 49 14171 | 11 28.076 | 13 | 13.905 
Hupmobile plant continues on shutdown company the lead in the inde- a wae | 7 13239 12 | 29'579 | 12 | 16 340 
~ : , ¢ -urre . Nash, | Nas ’ a | ae e . 
Lincoln rate unchanged on five days currently ee ree. ! oe ieciiaiaines 1411 | 13 13,048 | 13 | 30,048 11 17,000 
L Nash will get about three days current week grabbed second place, while|Cad.-LaSalle 1,090 | 14 9,623 | 14 15,643 15 6,020 
Oldsmobile has three days’ work scheduled this weeK| Bi okard expected 600 and Gra- | Lincoln 702 | 15 7,016 | 15 10,217 | 16 8,201 1 
Packard down to two days’ work this week|ham about 225 cars. The miscel- | Willys 492 | 16 5,369 | 16 19,536 14 eres | 
Plymouth four days with rate up slightly | laneous group, according to AN| Graham 166 | 17 1,962 | 17 5.087 as 3: 
R Pontiac little over two days of work this week | estimates, should account for Miscellaneous 104 1,038 1.379 7 341 
= Studebaker three days carded with rate up sharply — 3,800 units cur- TOTAL 83,068 722,648 1,425,378 7102, 130 


Willys factory remains on shutdown currently ! rent 












* year, 
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Seattle Dealers 
Studying Wis. 
Used Car Plan 





“Wisconsin 


SEATTLE. — The 
Used Car Control” plan is being 
given serious consideration by 
the Seattle Automobile Dealers 


Assn. and the Washington 
Automotive Assn., with pos- 
sibility of its acceptance for this 
region, and eventually the en- 
tire state. 

Carl R. Heussy, managing 
secretary of the Seattle and 
state associations, is in receipt 
of a letter from W. J. Baer, 
executive secretary of the Ra- 
cine County Automotive Trades 
Assn. of Racine, Wis., in which 
he characterizes the “Wisconsin 
plan” as “the salvation of the 
automobile dealers of today.” 


The Wisconsin used car bureau 
is the only one in operation 
throughout an entire state, oper- 
ating 43 local county associa- 
tions in affiliation. Three coun- 
ties in Michigan and three or 
four counties in Pennsylvania 
are also using this plan. 

Seattle dealers are also con- 
sidering a used car plan as re- 
cently explained in Automotive 
News. However, the dealers are 
too busy with labor matters at 
this time, to come to any con- 
clusion as to how to proceed 
with the age-old used car prob- 
lem. 


Testing Station 
Ready in Neb. 


NORFOLK, Neb. — With 
equipment in place, the Norfolk 
municipal testing station is now 
finished and ready for business. 

According to the provisions of 
a law passed by the last legis- 
lature the municipalities take 
over brake, light, equipment and 
mechanical condition testing. 
There are semi-annual tests. 

The Lincoln (Neb.) city coun- 
cil has also considered an ordi- 
nance to establish a test station 
and contracts have been awarded. 











AN’s Almanac, published once a 
is considered THE reference 
book wherever automotive informa- 
tion is desired. 


Coming Events 





JUNE 
20-23—Detroit. Automotive Engine Re- 
builders Assn., Annual Convention, 
Book-Cadillac Hotel. 
20-24—St. Louis. pate Society of 
Mechanical Engineers 
27- wee a City, N. + American 
iety of Mechanical Engineers, 
ian Meeting. 
SEPTEMBER 
8-9—Minneapolis. SAE Regional Tractor 
Meeting. 
6-7—Tulsa, Okla. SAE National eae 
Fuels and Lubricants Meet 
14—New York. SAE Annual Sines 
Hotel Commodore. 


14-16—New York. National Transporta- 
tion Engineering Meeting. 


30-Dec. 2—SAE National Production 
Meeting. 
OCTOBER 
15-23—Prague, Czechoslovakia. Automo- 
bile Show. 
NOVEMBER 
11-17—New York. National Motor Truck 
Show. 


11-18—New York. National Automobile 
Show. 
11-18—Pittsburgh. Automobile Show. 
11-19—Detroit. Automobile Show. 
12-19—Chicago. Automobile Show. 
12-19—Philadelphia. Automobile Show.* 
12-19—Boston. Automobile Show. 
12-19—Milwaukee. Automobile Show. 
12-19—Columbus, O. Automobile Show. 
12-19—Buffalo. Automobile Show. 
12-19—Minneapolis. Automobile Show. 
12-19—San Francisco. Automobile Show.* 
12-20—Los Angeles. Automobile Show. 
12-20—St. Louis. Automobile Show. 
14-19—Elmira, N. Y¥. Automobile Show.* 
14-19—New Haven, Conn. Automobile 


Show. 

19-26—Baltimore. Automobile Show. 
19-26—Indianapolis. Automobile Show. 
19-26—Rochester, N. Y. Automobile Show. 
19- een, Db. C. Automobile 
20-26—Cincinnati. Automobile Show.* 
20-27—St. Louis. Automobile Show.* 
26-Dec. 3—Newark. Automobile Show. 


DECEMBER 
Automobile 
JANUARY 
9-13—Detroit. SAE Annual Meeting. 


N.B.—Omaha and Kansas City have 
voted not to hold automobile shows this 


5-10—Denver. Show. 


year. 
*Tentative. 
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NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 


STATES 


Alabama 


Arizona 


































*38 29| 
°37 30) 
*38 9 
*37 50 
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13 
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CHRYSLER 
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224 
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217 375 94 
276 556 145 

52 106 43 
123 282 96 
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GENERAL MOTORS 
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28 132 

7 19) 
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Arkansas '38 14) 10) 49 112 185 33 1| 328 3 19 32; 416 
37 23| 14 103 173 313 91 1| 491 13 60 73) 729 
California "38 372 344 761; 1515) 2992 1061 109} 2804 111 712} 731) 5528 
"37 577 625, 1670! 1970| 4842 1831 117| 5360 337| 1975] 1861] 1148) 
Colorado "38 50 28 88 176 342 145 14 431 6 84 51| 731 
"37 64 46 130 348 588 246 891 27 228 137| 1539 
Connecticut 38 69 97 191 539 896 359 28 563 39 164 191 1344 
"37 119 107 253 399 878 436 52} 1291 89) 361 443] 2672 
Delaware 38 9 a 16 70} 102 | 64 a 162 4 45 45 323 
"37 25 16 61! 110] 89 293 15 92 SS 582 
Florida 38 24 20 sat 175 292 118} 290 aa 55| 62 561 
37 107 75 256 690} 1128 345| 31] 1275 83 349| 258] 2341 
Georgia 38 42) 25 118 507 193} 17| 682 “ 117 61| 1091 
37 61| 35 246 332 674 235| 21| #1 30g am 196] 1972 
Idaho "38 16 11 35 154 | 43 ji 4 24| 
37 | 17 90 175 320 | 78 10 71] 739 
Illinois 38 340 322 881| 2029) 3572 1279 3557 a 943| 6804 
37, + =731 569] 1445) 2190| 4935 1775 126 6135 268 1816} 2086] 12206 
Indiana 38] = 162 308 960, 1574] 443 34| 42 335} 346, 2933 
"374 = -222/ 202 563} 1018] 2005] 620 21) 3347 78) 938| 936| 5940 
lowa "38 85) 47} 204, 616) 952] 283 5| 1801 11) 148 213| 2461 
"37 99| 58| 256| 543] 956 | 334 11} 2585 27| 321 428} 3706 
Kansas 38 51| 42| 87| 266| 446 100) 1} 767] 6| 86] 120) 1080 
37 81) 92| 223) 493] 889 240) 4! 1807| 18| 267| 339] 2675 
Kentucky 38 | 50) 27| 127| 378, 582] 137| 7 720) 13} 98) 102} 1077 
37] 66| 46| 238] 397] 747 | 215) 8| 1293] 30| 230| 254] 2030 
Louisiana *38 | 39| 18 120 262 439 | 111 a 558 6 61 65 810 
37 | 59| 18 168 535 780 | 145 969 17 138 96} 1871 
Maine "38 24) 25] 66|. 164, 279] 129) 9 284| 83 112 640 
°37 41| 42| 157 274| 514] 130} 660) 18 191 249] 1257 
Maryland 38 | 41| 488) 752 294 12 682 25 132 145} 1290 
37 | 86| 70| = 287 328] 721 311 12} 1331 53 245 318] 2270 
Massachusetts 38] «182/ 150 648} 1521) 2501] 897 51; 1915 98! 626 601| 4188 
"371 302! 177 827/ 1093] 2399] 898 91} 3509 206} 1222) 1161) 7087 
Michigan 381 = (124) 103 307 741; 1275] 633 38! 1676| 93, 299 369| 3108 
"371 = 264) 295} 1103} 2014] 3676] 1378 55| 4905] 197/ 1291) 1602] 9428 
Minnesota 38] = 139) 109) 308} 993) 1549] 403) 13) 2387] 27 222 302} 3354 
‘371 143) 145] 406] 774| +1468] 520) 18} 3189) 62 463 659| 4911 
Mississippi "38 7 5| 66! 147! 225, 73) | 401 4! 25 36 540 
37 14 15) 65! 220) 314 119] 604 6 73 71 874 
Missouri 38 | 85| 213 629, 999 278 16| 1467/ 24 205 188} 2178 
37] 175) 195 579 908| 1858 591 23) 3061) 74 525 507| 4781 
Montana °38 | 14 62 130 253 | 84 5 258 7 58 32 444 
371 61 22 zs 145 304 | 107 2 545 aI 105 15 843 
Nebraska "38 | 39| 27 276 430 | 150) i 751 3 71 93| 1069 
37 | 60) “ 143 323 570] 1 . 4) 1246 13 146 182| 1761 
Nevada °38 7| 7 17| 34 | 1 63 1 ~~ 401 
! 11 
371 14) 10 27 46) 971 25 | 87 4 6 je re 
New Hampshire "38/017 17/ 48) 115) 1971 98 9} 217 14 68 62) 468 
‘37| 17 17| 77|__—«:125|_— 236] 92 466| 125] 121] 820 
New Jersey "381 249) 175 535| 1121) 2080] 924) 67| 1470) 97 436 
‘a 1__see) 225) ta) 47] 2192] 1154) 100] _ar67|__a70 op8l 1310 $406 
New Mexico 38 | 17} 10 48 79 154 | 66 1 211 2 
37 | 39| 18 66 118 241 | 96 | 399 | = p~ oo 
New York 3810 773) 527| 1664| 3689] 6653] 2788) 217) 4244 325 
371 = 779) 628] 2047| 2726) 6180] 3204/ soe! ard 522 858) eras 1eert 
North Carolina °38 | 75| 37| 134 429) 675] 205 9 979 
‘371 —_103! 47|_ 241] ~—593| ~—s 984s 276} ~=—|s2}_—s1910) 39 on p> ji 
North Dakota 38 | 14) 8| 30) 113) 165 | 59| 3} 409) 2 31 32 536 
37 | 8] 9] 39) 102| 158 | 46] | 515] 6| 49 41 657 
Ohio 38] = 290) 216, 549) 1516) 2571] 866) 60| 2355 8 4465 
‘371 527| —463| —«1332| 2136) 4458) 1478) 92| 6337 204 1481 son 11588 
Oklahoma "38 57) 37) 129) 347) 570] 226) 12) 996) 15) 125) 131 1505 
37 176{ 159| 437| 837] 1609] 295| 8| 1828] 38| aa 407| 2915 
Oregon 38 58| 49| 103 219} 429] 112; 8, 467 9 101 785 
87 93| 93) 212) 408! 806 215] 7; 940/ ~— 30! 1841 252| 1628 
Pennsylvania 381 «537/391 988, 2457) 4373] 1511) 73| 3366 140) 844, 6774 
371 = 1237| 1940} 3299! 7354) 2172! 109} 7359] 274) 2093| 2078} 14085 
Rhode Island *38 | 33} 21| 70} 192] 316 | 124 10 231) 
, 12| 63 103 543 
371 55| 49] 81| 204| 389 | 134 16 527| 18} 185 1771 =—-:1087 
South Carolina 38 | 11 65 167 266 | 79 3 367 10 28 54 541 
37 | 31 23 98 218 370 | 126 174 ol 137| 1129 
South Dakota 38] «16 5| 40} 113) 174] 39] | 312 3 i 37| 422 
37 | 27| 22| 46] 115] —2104 50/ 1] __—-438/ 60 49 601 
rennessee 38 42) 39! 106) 312! 499 143) 10; 641 12) 80 86 972 
37 83| 69! _ 335) _682| 1169 183] 8] 1459) 32| 295 202) 2109 
Texas "38 | 205) 90 439) 1244! 1978 572 49' 2326) 78| 427) 337) 3789 
37 | 220) 113! 873) 1250] 2456 694 34| 4022! 83| 772)  574| 6179 
Utah 38113} 19 80| 155] 48 2 191 6 21 191 287 
37 | 38] 26 85 129] 278 | 78 | 439 | 78 8 680 
Vermont "38 | 20 39 119) 187 | 64] 1541 — ; 5 
win he 70} _109]_ 310 60 1| 335] 17| 67 73] 585 
Virginia "38 | 67| 32 195 511 805] 224 7 : ; Ogle 
een att 93}_ta)_zor]_ous}_sorat—2ai__rsl_ts0s) tel soo] deel gaae 
Washington "381 «62 53, 126) 323, 564] 182) 10; 491) 4) 124) / 935 
87 | onn| at oat . 124 124 935 
a 2 111 91 275) 542 1019 | 317! 13) «1301! 39| aie! anal | 6408 
est Virginia a 52) a 111| 284! 480 | 133| 7| 507] 10) 59 54] 770 
120 104 236) 495| 955] 208 11] _:1381| 27; = 237 177) 2041 
*Wisconsin ’38| 125! 100' 285) 915) 1425] 644) 26! 3359! 5B! 942 
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Used Car Index 


The average used car 
prices, taken from. the 


weekly Used Car Selling 


Prices chart, shows the 



































































































1935, ’36 and ’37 vintage were 
moving if prices were in line, | 
and used car volume in general | 
kept pace with new car sales, | 


maintaining about the same} 
level as for March, April and} 
May. 




































bottom prices have bee 


Actual top and bottom prices on 1935, 1936 and 
1937 Used Cars, as advertised in local newspapers 
of current week. SEDAN prices only used in thie 
Newspapers co-operating include: 


comparison. 
Boston Globe; New York Times; Atlanta Amer- 


MAKE 


Used Car Selling Prices 


Boston New York Atlanta Cincinnati 


AUTOMOTIVE NEWS, SATURDAY, JUNE 18, 1938 


(As Advertised, Week Ending June 4, 1938) 


Detroit 








Chicago 


Kans. C. 


St. Louis 








ican, Georgian; Cincinnati Post; Detroit News: 
Chicago Herald & ‘ : 


Examiner; Kansas City Star. 
St. Louis Globe-Democrat; Oklahoma " News: 
Denver Post; Los Angeles Examiner, Herald & 
Express; Washington Star. 










Okla. C. Denver Los Ang. Wash.,D.C. Nat. Avg, 












































































































































































































































































































































































































































































































































































































































































































































































Used Car Selling Prices, as advertised in the classified section of metro 
exclusively by Automotive News as a copyrighted feature. 
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Chevrolet °37] 515- 595| |: 545 ad | 479 | 395- 575] 585- 625| 525- 567| 475- 565| 585- 595| 545- 695| 549- 625| 520- 587 | Jead 
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CHICAGO.—Dealers here re- °35 | | | | | | | | | je | tessi 
- bee es SS Nash 37 1595 | 497-529) | 555 | 610 | | | | |__|: 537- 595 | boug 
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|Sales Approach Blamed for Out-of-Town Buying 


Parts Dealers? ] 


In ‘Typical 


Loss Shown 
Town’ Survey 





By John E. Hubel 
Special Writer. AN 

BEAVER DAM, Wis.—lIn the 
smaller cities of Wisconsin, the 
pane of the automotive supply 
and accessory dealer is the mer- 
chant in a nearby city who ad- 
yertises a special sale or loss 
leaders to get out-of-town cus- 
tomers to pay a visit to his 
store. 

To learn to what extent home- 
town dealers are losing busi- 
ness, several Wisconsin cities 
have conducted surveys, send- 
ing a large number of question- 
naires to families in the trading 
area. A surprising number of 
replies came in, as it is usually 
not necessary to sign the ques- 
tionnaires; so that frankness is 
the keynote of the answers. 

Plays Big Part 

In Beaver Dam, the city in 
south central Wisconsin, which 
the U. S. department of agri- 
culture recently declared to be 
a typical city in the 10,000 to 
15,000 population class (this city 
falling into the lower bracket) 
an interesting survey, computed 
in percentages, was recently 
completed. As Beaver Dam is 
located in a farming district, 
mail order purchasing played an 
important part in the survey. 
Results, so far as the purchase 
of automobile supplies are con- 
cerned, were as follows: 

Of the total number report- 
ing, 15.8 per cent admitted that 
they bought such supplies in 
other towns than Beaver Dam. 
Of the 15.8 per cent making such 
admission: 

53.8 per cent bought auto sup- 
plies from mail order houses. 

46.2 per cent went to other 
cities to buy such supplies. 

42.2 per cent of the farmers 
replying did not buy their auto- 
motive supplies in Beaver Dam. 

54.5 per cent of those who 
bought elsewhere dealt with 
mail order houses. 

45.6 per cent of the farmers 
who do not buy their auto sup- 
plies in Beaver Dam, said they 
went to other cities to buy. 

26.9 per cent business and pro- 
fessional men admitted they 
bought auto supplies outside of 
Beaver Dam. 

28.5 per cent of such custom- 
ers bought from mail order 
houses. 

Buy Out of Town 

71.5 per cent of the business 
and professional men, buying 
outside of Beaver Dam, went to 
other cities and towns for auto 
accessories and service. 

30.7 per cent of the factory 
workers replying do not buy 
thejr car needs in their home 
town. 

75 per cent of those not buy- 
ing at home said they purchased 
from mail order firms. 

25 per cent of the workmen, 
who buy elsewhere, admitted 
going to nearby cities and towns. 

Asked for the reason for not 
buying their automotive acces- 
sories and supplies in Beaver 


Dam, those replying gave the 
following answers: | 
35 
as wn 
g2 pf gf gi 
62 2x ce £ 
= 2 ¥ 0 3° & 
<v a, = Oa & 
Buy elsewhere 
account of 
lower prices 40 “ 41.1% 286% 45.1 
Better quality 5.7 11.8 
Special Sale 8.6 11.8 9.1 
More courteous 
Sales people 5.7 28.6 
Greater vari- 
ety 14.3 11.8 14.3 18.2 
New Styles 5.7 59 143 
Better service 8.6 5.9 14.3 9.1 


Liberal credit 11.4 11.8 18.2 

In Beaver Dam, one Chicago 
mail order house operates a 
Catalog agency, assisting any 
One desiring to order by mail to 
properly select and fill out the 
order blank. These mail orde: 
Catalogs are very complete in 
description of automotive parts 


and accessories, especially for 
the cars in the lowest price 
brackets; it is known that many 
city car owners, as well as farm- 
ers, buy from the Chicago mail 
order houses since parcel post 
shipments can usually be ex- 
pected the third day after the 
order is mailed, and, Beaver 
Dam being in the second parcel 
post zone from Chicago, the post- 
age is an insignificant item. 

Among the suggestions made 
by those replying, as to the way 
business could be kept in Beaver 
Dam, the following were given: 

A more friendly approach by 
sales people rather than a “buy 
or get out” attitude. 
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“Our sales 


= necessary repair parts 
in — 

Have more clerks 
stores, 

“When my husband’s earnings 
are small, I resort to mail order 
buying, thus enabling me to get 
various things from one com- 
pany on one monthly payment 
plan, which if purchased here 
at more than one store would 
amount to several payments 
each month, totaling more than 
we can afford.” 

Make prices, 
lection the same as 
cities. 

Train your sales force to know 
the merchandise they are trying 
to sell. 

Replenish your stocks before 
they become entirely depleted. 

See that business men do not 
park downtown, taking places 


in certain 


quality and se- 
in other 


away from customers. 








Deal Honestly 


With Public, 


Knudsen Tells Dealer Sons 


DETROIT.—“You should deal 


with the customer on the Golden 
Rule basis—only you do _ it 
first,”’ W. S. Knudsen, president 
of General Motors Corp., Tues- 
day at the Recess club told 27 
members of the Chevrolet 
School of Modern Merchandising 
and Management for sons of 
dealers, now entering the final 
days of their seven week course 
in Detroit. 


Knudsen said that this prin- 
ciple built permanency into the 
automobile business, which is on 
a solid foundation now as com- 
pared to the earlier times, when 
the fathers of the students were 


entering it. The sons of dealers, 
he said, would start in the field 
as salesmen and managers under 
very favorable circumstances as 
compared to earlier times. 


“We still need good retail 
salesmen in the automobile 
business,” said Knudsen. “The 


most successful is the one who 
knows his own car, the factory 
behind it, and the organization 
of the company.” 


The school for sons of dealers 
was organized for this purpose 
by W. E. Holler, general sales 
manager of the Chevrolet Mo- 
tor division. 
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HUNDREDS OF THOUSANDS OF 
OWNERS ARE TELLING MILLIONS 
IT HEATS HOT IN 90 SECONDS 


Works An Utterly New Way! 
Burns Gasoline in Patented 
Sealed Vacuum Chamber 


Here’s the car heater sensation your prospects 
are hearing about from enthusiastic owners—the 
one they’re planning to buy for themselves this 
fall! It has taken motorists by storm because it 
does what no other heater has ever done—heats 
hot in 90 seconds and gives billows of warmth 
““round-the-block hops!” 

That’s because it works a brand new way — 
burns gasoline in a sealed vacuum chamber for 
an average of Yg of a cent per hour! It’s safe — 
proved by Underwriters’ Laboratory tests and 
millions of miles of service. And it’s hotter and 
faster—easier to install—because it’s totally inde- 
pendent of the cooling system. 


Full Dealer Profit 
Assured in 2 Ways! 


This amazing South Wind is not only the hottest 
item of the season—pre-sold to your prospects by 
enthusiastic friends and a greatly increased adver- 
tising campaign—but is also a better bet because 
your full profit on every heater is doubly pro- 
tected. Stewart-Warner’s ENFORCED Profit 
Assurance Agreement, made possible by the 
Miller-Tydings Law and State Fair Trade Acts, 
enables you to sell every South Wind at full, 


In addition, although greatly increased pro- 
duction is scheduled to meet the demand, care- 
ful production control will be maintained to 
guard you against a flooded market, carry-over 
of stock or dumping! For protected profits and 
plenty of them, mail the coupon now for further 
details and name of your South Wind jobber. 
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Motor Shares 
Virtually Stand 
Still in Week 


Special to Automotive News 

NEW YORK.—Failure of mo- 
tor stocks to give ground in the 
face of the discouraging re- 
marks of Chairman Sloan, of 
General Motors, to stockholders 
this week, was taken in stock 
market circles as a favorable 
sign. Sloan is in the habit of 
making realistic appraisals of 
the automotive outlook and his 
words were given careful at- 
tention. 


It was pretty well known 
here, of course, that the in- 
dustry was not too sanguine 
about 1939 model prospects and 
this was the reason. Sloan’s 





Sales Increase 
In 40 Areas as 


U. S. Index Falls 


DETROIT. — While business 
activity followed a downward 
course in the majority of trad- 
ing areas during May, 40 trad- 
ing centers throughout the coun- 
try bettered their standings, ac- 
cording to the monthly survey 
of 147 trading areas of the 
United States conducted by the 
business survey division of 
Brooke, Smith & French, Inc. 


“In each case the rise can be 
explained by favorable local 
conditions which proved strong- 
er than the national trend,” the 
report states. “Improvement in 
these 40 areas ranged from 1 per 
cent to 4 per cent over April 
figures. In 17 other areas local 
conditions kept business at the 
same level as in April. The re- 
maining 90 areas showed de- 
clines.” 

The national index declined 
three points below the April 
standing, dropping to 41 per 
cent below normal as compared 
with only 3 per cent below in 
May, 1937. 

The greatest May gains, with 
indexes improving 3 per cent or 
more over April, were reg- 
istered in the following areas: 

Abilene, Buffalo, Camden, Cin- 
cinnati, Dayton, Fort Worth, 
Fresno, Joplin, Minneapolis, 
Montgomery, Nashville, New 
Orleans, Philadelphia, San An- 
tonio, Spokane and Springfield, 
Ill 





The following areas were at 
normal or above in May: 

Abilene, Albuquerque, Chey- 
enne, Mobile and Phoenix. 


Wholesale Financing 
Shows Gain in April 
WASHINGTON. — Whelesale 
financing of motor vehicles in 
April was larger than in any 
preceding month of the current 
year but was substantially under 
the total for last year, figures 
made available through the 
U. S. Census Bureau show. Re- 
tail financing declined in April 

from the March figure. 
Wholesale financing in April 
totaled $95,868,959 against $91,- 


230,976 in March, while retail 
financing totaled $93,820,897 
compared with $96,381,654 in 
March. 


Judge Denies Petition 
for Hupmobile Receiver 


DETROIT.—A stockholder’s 
vetition for appointment of a 
temporary receiver for the Hupp 
Motor Car Co. was refused this 
week by Circuit Judge Allan 
Campbell. 

Judge Campbell also dissolved 
orders that have restrained the 
company for the past six weeks 
from disposing of assets, or 
creditors from levying on the 
assets. 
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Wall Street Is Unruffled by Sloan’s Forecast 


statement caused no greater dis- 


turbance. More attention was 
given to the causes of the in- 
dustry’s major troubles, as out- 
lined by the GM chairman, and 
as far as Wall Street is con- 
cerned there is a growing con- 
fidence that some of those 
causes are on the way out. This 
is true of only some and not all. 

Failure of the bearish state- 
ment on the outlook to disturb 
automotive shares was a strong 
indication either that poor busi- 
ness ahead already has been 
discounted or that some im- 
provement in the picture is a 
strong possibility. On the other 
hand, the narrow spread _ in 
which motor stocks are moving 
may indicate that _ investors 
simply are waiting for a signal 
as to what direction the next 
active stock movement is to 
take. 

There is general agreement on 
one point and that is that good 
automobile business will de- 
velop by the time, if not before, 
1940 models are introduced in 
the fall or winter of next year. 
This doesn’t mean there is no 
chance of a turn for the better 
before that time. It simply 
means that even the most pes- 
simistic believe that business 
will be well along on the re- 
covery trail by the time the 
1940 automobile models are 
ready for the market. 

Automotive stocks. virtually 
stood still in the latest week 
covered by the Automotive News 
price averages. The average for 
24 motors, including four rub- 
ber companies, changed only 
0.04 of a point over the week. 
The passenger car and truck 
group, on the average, stood 
still. The group averages com- 
pared as follows with the week 
preceding and a year ago: 


Last This Year 
Week Week Change Ago 
24 motors 18.78 18.82 40.04 40.50 
10 car-truck 
companies . 19.10 19.10 42.00 
10 parts— 
accessories 14.59 15.32 40.73 36.75 
4tire—rubbers 15.05 14.47 _ 058 40.00 


Among the dividend declara- 
tions of the past week were the 
following: Cleveland Graphite 
Bronze, 25 cents on its capital 
stock, payable June 30 to stock 
of record June 23. Firestone de- 
clared 25 cents a share on its 
common stock, payable July 20 
to stock of record July 5. Good- 
year Tire & Rubber of Canada 
declared 63 cents a share on its 
common and 62% cents on its 
preferred, payable July 2 to 
stock of record June 15. 





Last Minute Wall Street Wires 





New York, Friday, June 17 (3:30 p.m.)—Following a 


feeble rally early in the day, fractional declines were 


the rule as the stock market closed today. 


Motor 


shares were generally resistant, due chiefly to the 
upturn in production this week and reports on normal 


summer shutdowns. 





Program Is Set for Meet 


Of AERA in Detroit 





DETROIT. — Tentative pro-|er,” by John C. Palmer, National 


gram for the 16th annual con- 
vention of the Automotive En- 
gine Rebuilders Assn., to be 
hela at the Book-Cadillac hotel 
here June 20-24, was released 
this week. 


Following is an outline of the 
program: 

Monday, June 20 (morning)— 
Registration, manufacturers’ ex- 
hibits and board of directors 
meeting. 

(Afternoon) — Address by P. 
C. Young, president, AERA. 

“Selling Shop Service” by 
John H. Stearns, Driggs Auto 
Parts Co., Cambridge, O. 

“Diesel Engine Maintenance” 
by Walter Maynard, director of 
training, diesel engine division, 
General Motors. 

Tuesday, June 21 (morning) 
— Second general convention 
session, meeting chairman, E. R. 
Michener, vice-president, AERA. 

“Safety Inspection — What it 
Means to the Automotive Job- 
ber” by C. F. Hodgson, secre- 
tary of Weaver Mfg. Co 

“We Are Tax Conscious But 
Are We Tax Informed?” by Don 
W. Carmichael, Edward F. Min- 
neger, taxation counselor. 

“Public Relations” by Chester 
M. Martin, ex-chairman, Michi- 
gan tax commission. 

(Afternoon)—Inspection trips 
to automobile plants. 

Wednesday, June 22 (morn- 
ing). 

“Modern Automobile Electrical 
Problems”—A Sound Picture by 
Packard Electric division, Gen- 
eral Motors. 

“Rebuilt Exchange Units for 
Profit.” 

“What the Fleet Owner Ex- 
pects from the Engine Rebuild- 





AUTOMOTIVE STOCK QUOTATIONS 


At Close of Markets Friday, June 17 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 











Last Sale Last Sale 
1938 . June June 1938 June June 
High Low NEW YORK 17 10 High Low NEW YORK 17 10 
51%, 34% Allis Chal. 40 4154! 21% 12% Ludlum Steel . 14% 14% 
27% 125, Amer. C&F ... 155g 17 27% 15% Midland Steel... 15% 
175% 9% Amer. Chain . 11% 11%| 75% 4 Murray Corp... 5% 5% 
6% 2% Auburn Auto 25, 23%, 12% 6% Nash Kellv. 6% 7 
14% 85% Bendix Avia. . 1054 1034; 1642 9% Pacific Mills 1254 
65% 3934 Beth. Steel 44 44% 5% 3% Packard 3% 35% 
28% 16% Borg-Warner 19% 19 2334 15 Ray. Man. 15 15% 
26% 1234 Briggs Mfg. 18 18% 3 1% Reo Motor 1% 15% 
63, 3% Budd E. G. 4 4 2034 11% Rep. Steel 1234 12% 
63% 3534 Chrysler .. 41% 4154] 16% 10% Socony Vac. 13013 
3834 23 Com. Credit 30 315¢| 4 2 Sparks-W. 2% 2% 
443%, 31% Com. LT. (2)... 35% 36%] 7% 3% Studebaker 4 4 
1% % Cont. Motors % % 1544 84% Thomp. Prod. . Ws% 
5% 3% Curtiss-W. 4% 4%| 13% 8 Timken-Det. 834 8% 
21% 1254 Curtiss-W. A . 19% 19% 4844 31% Timk. Roller 33'4 35% 
12334 9014 du Pont 96% 971%, 23% 13% U.S. Ind. Ale... 17 17 
2154 10% Eaton Mfg. 11% 12%] 35% 21 U. S. Rubber... 26%, 2634 
21% 13% Elec. Auto-Lite 15 15% | 109% 6154 West’house . 14% 5% 
31144 2134 Elec. S. Bat. 251% 134% 6% White Mtrs. 7% 1% 
10% 5% Evans Prod. 6% %™m| 3 1% Willys 0. 1% 1% 
2514 16% Firestone T&R 16% 165g] 15% 9% Yellow Truck. 10% 11% 
4544 27% Gen. Elec. 33% 34 18% 95% Young S&W 1134 12% 
3844 25% Gen. Mtrs. 29% 29% 
27144 13 Glidden 16% 17 CHICAGO 
191, 10 Goodrich, B.F.. 12% 14, % Asbestos Mfg.. 1 % 
24 15% Goodyear T&R 17% 1734] 147% 8% Bendix Avia. 10% 11% 
2 44 Graham-Paige % %| 28% 164 Borg-Warner 19 19% 
117 Houd.-Her. B 7% $$7%| 1154 5% Houd.-Her. B 7% $1% 
25 17'4 Houd.-Her. A 18%| 2742 18 Modine Mfg. 18% 18% 
10 5 Hudson Mtr. 5% | 29 22 Perfect C. 234% 2316 
1% 14 Hupp Mtr. , % 1% 4 Pines W. 5% 5% 
70 485, Intr. Harv. 5034 53! 5'4 234 Woodall Ind, 3 3 
86 58 Johns-Man. 69\%~ 68 
654 3 Kel.Hayes W.B. 354 354 DETROIT 
42 2314 L.-O.-F. Glass 2754 2742 21! 12%, Bower R. Bear 1544 


Automobile Transport Assn. 


(Afternoon) — Fourth general 
convention session, meeting 
chairman, R. N. Gimmel, board 
member AERA. Manufacturers’ 
exhibits. 


“Shop Time Study—Time Cost 
of Major Shop Operations.” Re- 
sults of association questionnaire 
by John L. Heckman, secretary 
AERA. 

“Modern Engine Bearings— 
Bearing Troubles—Causes of 
Failure—Corrective Methods” by 
A. B. Willi, chief engineer, Fed- 
eral Mogul Corp. 


“Lubrication and Its Relation- 
ship to New and Rebuilt Engine 
Performance.” 


“Valves — Modern Service 
Requirements,” by Alex Robb, 
Jadson Valve Co. 


Annual banquet and enter- 
tainment, Esquire room, Book- 
Cadillac hotel. 

Thursday, June 23 (morning) 
—Manufacturers’ exhibits and 
selected trips. 


Six Directors 
Are Elected by 
Chicago Assn. 


CHICAGO. — The annual 
luncheon meeting of the Chi- 
cago Automobile Trade Assn. 
this week at the Lake Shore 
Athletic club witnessed the re- 
election of four directors, name- 
ly, President H. T. Hollingshead, 
Past Presidents K. K. Kender- 
dine and M. J. Lanahan, and 
Show Chairman S. L. Davis, to- 
gether with the naming of F. 
W. Patterson and W. C. Stanlik 
as new members of the board. 


Stanlik fills a one year un- 
expired term, while the other 
directors were voted in for 
three years. 


Along with the election, the 
meeting was marked by a brief 
report by Acting Secretary Da- 
vis, after which S. B. Shapiro, 
general manager, delivered de- 
tails in report form on activities 
of the association during the 
past year. 





Will Get Bus Order 


PONTIAC.—The Yellow Truck & 
Coach Mfg. Co. will receive an or- 
der for 274 buses from the Public 
Service Co., Ordinated Transport 
Co. of Newark, N. J., if the ICC 
approves the application of the 
transport company for authority to 
issue $1,224,000 promissory notes. The 
purchasing price of the _ buses 
amounts to $1,836,111. 


Exit Corbin Plant 


NEW BRITAIN, Conn.—Last rem- 
nant of the old Corbin Motor Ve- 
hicle Corp. pliant here, in which 
about 300 Corbin cars and trucks 
were built prior to 1912, will dis- 
appear soon when a public service 
garage on Chestnut street, _ still 
operated under the old name, will 
be taken over by the American 
Hardware Corp. The latter concern 


2} has owned the Corbin corporation 


for many years. 


AN’'s Almanac, published once a 
year, is considered THE reference | 
book wherever automotive informa- 
tion is desired 





Deluxe Coaches 
Are Featured at 
British Showing 


LONDON (UTPS).—Automo- 
bile coachwork deluxe was on 
view recently at Rootes, Devon- 
shire House, Piccadilly, where 
a special presentation by Thrupp 
and Maberly was held. 

The most spectacular car in 
the collection was a Phantom 
111 Rolls Royce 12-cylinder 
Sedanca de Ville, with new 
press-button gadgets to add to 
its amenities. The windscreen 
and back window can both be 
opened by pressing a button, as 
can also a toilet fitment con- 
taining brushes, mirror, etc. 
which spring out from the front 
like a miniature dressing table. 
Other buttons, ranged by the 
seat, operate a radio and an 
ashtray and lighter. The coach- 
work is black and the up- 
holstery is in fawn West of 
England cloth specially woven 
for the purpose. 

A similar body was seen on a 
Humber Pullman, and the ex- 
hibition included Bentley four- 
and-a-quarter litre sports sa- 
loons and the new three-litre 
Talbot with drophead coupe in 
gun-colored finish. Favorite col- 
ors for sports cars are red and 
“racing green’’—a soft shade of 
emerald. 





Part of Auburn’s Asset 
Sales Okayed by Court 


FORT WAYNE, Ind.—Sale of 
part of the bankrupt Auburn 
Automobile Co.’s assets was ap- 
proved here Thursday in Fed- 
eral Court. 

Dallas Winslow, Inc., of De- 
troit, purchased parts and equip- 
ment in the Auburn, Ind., plant 
for $85,000. Equipment in the 
company’s Los Angeles plant 
was sold to the Hamlin Co. of 
Los Angeles for $7,250. Karl 
Nussbaum, of Louisville, pur- 
chased air conditioning units in 
the company’s Connersville, Ind., 
plant for $3,582. 

Federal Judge Thomas W. 
Slick, who approved the sales, 
rejected bids on the company’s 
administration building and air- 
port at Auburn. 


Diversifies Operations 


TOLEDO. — Defiance Spark Plug 
Corp. has diversified its manufactur- 
ing, and is now making special 
brand spark plugs in chrome, cad- 
mium, or conventional finish, with 
one or two ground electrodes. 


William Ogg Fitzgerald's famous 


cartoons appear exclusively in Auto- 
motive News. 
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Enjoy Chicago's 
summer sports and 
entertainment while 
living at this world- 
famous Hotel. 


A. S. Kirkeby, Managing Director 
THE 


Blackstone 


MICHIGAN AVENUE, CHICAGO 
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other than Jim Sullivan of the | 
Boston Globe, whose automobile | 


memories go back as far as) 
those of this writer, whitewash | 
a bit of my fence this week. The | 
opportunity to draft him was oc-| 
casioned by the “piece” I wrote | 
in last week’s column on Joel | 
Thorne, young millionaire who | 
gets his kick out of not only | 
packing racing cars but driving | 
one of them himself. The story 
started Jim reminiscing and when | 
he got back to Boston after the 
Indianapolis race, he _ wrote 


thusly * * * 


“READING your comment on 
Joe Thorne, who raced at 
Indianapolis this year, and the 
reference to W. K. Vanderbilt, 
Herbert L. Bowden, Foxhall 
Keene, E. R. Thomas and other 
‘gentlemen’ racers in the days 
of Ormond Beach, Fla., and the 
Vanderbilt races more than 30 
years ago, recalls one incident 
of that era you have not seen 
in any recollections of motor 
writers. a 

“You may call it the first sit-| 
down strike in the motor in-| 
dustry, which this writer and | 
Duncan C. Curry, New York | 
American, now retired, origi- 
nated. 

“It was back in 1906 when 
Hemery, McDonald, Ross, Mar-| 
riott, Fletcher and a lot of 
other stars were at the beach, 
discovered and publicized by 
our good pal, ‘Senator’ W. J. 
Morgan, still among the living. 

“Hemery, famous European 
star, brought over a French} 
Darracq for an Ormond meet. 
And it was fast. That led to the 
episode. Hemery, in a qualifying | 
heat, broke all records for five | 
miles, doing it in two minutes | 
34 seconds. Marriott was in the | 
heat, but stopped. The officials | 
wanted Hemery to race it over| 
and he refused, rightly so, as) 
the drivers got no recall flag. 
So Hemery was barred from 
racing. 

“There happened to be a 
wealthy New Yorker there who | 
had done some racing, but sold | 
his car to a Boston amateur) 
driver. Next thing to happen | 
was the retired driver entered 
the race for the Corinthian 
trophy, the best at the meet. He 
allegedly bought Hemery’s car, 
which everyone knew was cam- 
ouflage. And won from the man 
to whom he sold a car. 

“Naturally, being from Boston, | 
it made me a bit peeved and} 
there followed a story headed, 
‘Winning Without Honor,’ in the 
next day’s Boston Globe, that 
did not please the officials when 
the paper reached Florida. Then 
it was announced that the New) 
Yorker had entered in the 100- 
mile race. 

“That seemed going too far. 
‘Dunc’ Curry and the writer 
went into a huddle, then con-| 
tacted the drivers in the 100- 
mile race. They were asked 
what they intended to do about 
it. They asked for advice. We | 
gave it with our blessing and 
said we would back them up. 

“Next morning the drivers 
rolled up to the starting line and | 
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7 Chris 
Sinsabaugh 
shut off their motors. 


two advisors walked up to the 
line and spoke to the pilots. 


Then along came the Darracq | 


and took up a position. Then 
came the AAA Contest Board 
chairman, running the events, 
and told the drivers to start 
their motors. 

“Fletcher, I think was the 
name of the driver who was 
spokesman. He said they were 
not going to race. The official 
came over to inquire why and 


| was told the New Yorker would 


have to withdraw. 
sterm broke. 

““Get ready or I’ll disqualify 
all of you,’ the official shouted. 
_ “‘*What the hell are you go- 
ing to do, let him steal another 
trophy?’ Curry said. 

“Don’t start your motors,’ 
this writer said. Turning to the 
chairman, he added, ‘you will 
not run a 100-mile race with 
only one driver.’ 

“*You fellows get out of here, 
you have nothing to do with 


Then the 


| this,’ came the reply.’ By that| 


time there was a crowd down 


| around the drivers. 


“*Who the hell do you think 
you are? You don’t own this 
beach,’ was Curry’s next com- 
ment. To which this conspirator 
added, ‘If you’re disqualified 
we'll get you reinstated, boys.’ 
Shouts went up to start the 
race. And the official had to 
wave the New Yorker out of the 
line and the event went on. The 


‘black looks Curry and I got 


from officials during the rest of 
our stay there only made us 
smile. 

“Don’t you think that event 
qualifies for the start of sit- 
down strikes in the automotive 
industry? 

“Dunc and I later became 
known as the irreconcilables on 
Glidden Tours, etc., when some- 
one tried to pull ‘fast ones.’ We 
were the fighting Irish.” 

* ok oe 

DAI LEWIS, secretary of the 
Automobile Club of Buffalo who 
has handled the Buffalo auto- 
mobile show ever since there 
has been a Buffalo automobile 
show, adds his contribution to 


the late Charles P. Root. Dai 
also was hatched from. the 
bicycle egg, and it will be re- 
membered that in the glorious 


_days of the Glidden tour, gen- 


erally it was Dai who was se- 
lected to do the pathfinding. One 
year, I remember, he did this 
trailblazing in an electric car, 
which was a feat in itself. And 
Dai writes from Buffalo: 
a + . 

“T WAS VERY much shocked 

to read in the column of June 


And the}! 


| programs 


| 
11 of the death of Charles P. | 
Root, of Chicago. I had known 
Charley from the time he first 
started to work on Sam Miles’ 
‘The Referee.’ In fact, I was in 
the advertising department on 
the same paper. He certainly 
was a live wire in the cycling 
days. I remember that in 1893 I 
tried to sell him on getting up 
a Chicago team to compete with 
|a team from Buffalo in a 25- 
mile road race on Belle Isle in 
Detroit. Charley was a little bit 
scared of such a contest and 
negotiations fell through. 

* * * 


“I NOTICE that you speak of 
Sam Miles, so it might interest 
you to know the first time I 
ever saw the man, who later 
was to run the national automo- 
bile shows. That was in 1879— 
at an athletic meet held at Car- 
diff, South Wales. He was at the 
time the one-mile champion 


|amateur foot runner of England 


and he won the one-mile handi- 


|cap at Cardiff that day. 


“The remarkable thing about 
Sam Miles was that he was 
considered a very good writer 
but with no executive ability. 
You will recall that the busi- 
ness end of ‘The Referee’ was 
handled by Bob Jaffrey, who 
was a partner of Miles. And 
yet Miles afterwards turned out 
to be an _ exceptionably fine 
executive.” 

* * * 

H. A. TROYON of De Mody 
'Motors, handling Dodge and 
| Plymouth at Lakewood, O., is 
another oldtimer who has been 
| following the column of late and 
| whose memories have been 
| stirred by the “piece” the con- 
| ductor wrote about the gentle- 
|/men drivers of the past who 





jraced for glory rather than 
|money. And he writes: 
| “I read with great interest 


your account of the gentlemen 
| drivers who raced for sport only, 
and it brought to mind, when, 
'as a high school lad, I used to 
| watch the Cleveland Automobile 
club’s races at the old historic 
|Glenville race track. Have just 
rummaged through a drawer in 
my desk and have before me 
of race meets held 
there on Aug. 19 and 20, 1904, 
and on Aug. 11 and 12, 1905. 
“Among the entrants § and 
drivers are names of many who 
helped make automotive history, 
and who raced for the fun of it. 


| the column’s reminiscences of Prominent at these meets were 


Walter Baker (Baker Electric), 
F. B. Stearns (Stearns-Knight), 
Carl Fisher, (Prest -O - Lite), 
Price McKinney (Corrigan-Mc- 
Kinney Steel Co., now part of 


Republic Steel Corp.), Robert 
Jardine (noted engineer, then 
with the Royal Tourist), the 
late Ralph Owen, (at that time 
Franklin distributor), Morris 
Grover, (Cleveland socialite 
who later became local Rolls- 


Royce dealer). 
“These gentlemen were ama- 








PROBABLY THE highest charge ever made for an air express 
shipment, amounting to $2,500, has just been paid to cover the 
shipment of two bantam Roller Bearings from South Bend all the 
way to Manila, Philippine Islands, by air. Leaving South Bend via 
American Airlines, they were transferred to a United Airline plane 
at Chicago for San Francisco. There they left by Pan-American 


Transpacific Clipper for Manila. 


amounts to approximately three 
This is small, however, compared 


The charge for this shipment 
times the cost of the bearings. 
to a possible loss of $7,500 each 


day should a crippled dredge, used for digging gold from 65 feet 
beneath a river bed, completely break down. 





Pa. Truck Assn. to Open 


Annual Conclave June 30 


HARRISBURG, Pa. (UTPS). 
—The fifth annual convention of 
the Pennsylvania Motor Truck 
Assn. will be held on June 30, 
July 1 and 2 at the Bedford 
Springs hotel, Bedford, it is an- 
nounced by Edward Gogolin, 
general manager. The truck as- | 
sociation convention follows the 
annual session of the Penn- 
sylvania Automotive Assn., which | 
will be held June 27 and 28 at 
the same place. 


One of the most important | 
sessions, according to Gogolin, 
will be held on the first day | 
when final suggestions of the) 
committee now engaged in 
studying the recommendations 
to be made to the public utility 
commission for the _ establish- 
ment of uniform rates in Penn- 
sylvania will be discussed. 

The tentative program _in- 
cludes talks at the Thursday 
afternoon session by R. W. Mc- 
Creary, McCreary Tire and 
Rubber Co.; B. B. Bachman, | 
Autocar Co.; S. Johnson, Bendix- | 
Westinghouse; F. W. Parker jr., | 
Timken-Detroit Axle Co., and 
Richard Welker, Gulf Refining | 
Co. W. W. Ward will be chair- | 
man. J. Griffith Boardman, 
Pennsylvania secretary of reve- 
nue, will speak at the evening 
dinner, which will be presided 
over by M. J. Hannon. 

A public utility committee | 
meeting will be held Friday | 
morning at which rate uniform- | 








teurs, and were matched in| 
many of these hair-raising mile- 
a-minute events against profes- | 
sionals like Barney Oldfield, | 
(Peerless Green Dragon), Earl} 
Kiser, (Winton Bullet), and} 
Webb Jay (White Steamer) .. .| 

“Webb Jay, whose White 
Steamer probably never was) 
opened up wide, was injured in | 
a race at Buffalo, retired from | 
racing and later invented the | 
vacuum tank which was mar-| 
keted so many years by Stewart- 
Warner. In 1905 he held the 
one-mile track record of 48 4-5 
seconds, but apparently, because 
he could not maintain a _ suf- 
ficient head of steam, the gas 
cars held everything up to 1,000 
miles. 


“Guy Vaughn, whose name 
appears in the summary of 
track records in the 1905 pro- 
gram, is credited with every- 
thing from 100 to 1,000 miles, 


inclusive. He designed the Guy 
Vaughn four-passenger speed- 
ster model for Stearns and is 


now, I believe, at the head of 

Wright Aeronautical. 
“T showed these score books 
AMONG THE FIRST to inspect the giant new Douglas DC-4,|to Fred Caley when he headed 
after the airliner’s trial flight, was Harry Mann (center), Los | the Cleveland Automobile Club. 
Angeles Chevrolet dealer. Mann parked under the ship’s tail with| He was of the opinion that they 
plenty of room to spare. Costing $1,700,000, the DC-4 weighs 27| were undoubtedly the only ones 

tons and will carry 42 passengers at 200 miles per hour. in existence.” 





|dustry will 


ity and enforcement will be dis- 
cussed. The labor relations di- 
vision will convene later. Rich- 
ard J. Beamish, public utility 
commissioner, and W. Y. Blan- 
ning, of the interstate commerce 
commission, will be the speak- 
ers at luncheon. 

P. W. Foote, commissioner of 
the Pennsylvania motor police, 
will speak on “Highway Trans- 
portation at Night.” A. C. Hor- 


|rocks, of the Goodyear Tire and 


Rubber Co., will also address the 
meeting. 

Officers will be elected at the 
Saturday morning session. 
Speakers at the annual banquet 
on Saturday evening will in- 
clude Dr. James S. Thomas, 
president, Chrysler Institute, of 
Engineering, and Ted V. Rodgers 


|of Scranton. 


An exhibit of displays of the 
products and services of large 
manufacturers serving the in- 
be in progress 
throughout the entire period of 
the convention. 


William Ogg Fitzgerald's famous 
cartoons appear exclusively in Auto- 
motive News. 


HOTEL LENOX 


6s 


ew rooms and baths, 
ace furnishings. 


vi ‘or your 
comfort. Delicious 
meals at popular 


prices. 


i Rates 

Bek, Single, $2.50 to $3.50; 

A al double, $4.00 to $6.00; 
parlor suites, $8.00 up. 


. Write for free AAA 
road map and folder 
andy map 
Buffalo. 


containing h 
of downtown 


Bh 

}| My wife Ethel says that for 
luxurious living, at reasonable 
rates, there’s nothing in Detroit 
like the Book-Cadillac. It's not 
“merely a place to stay’’, it's 
a place to live enjoyably. All 
rooms 


are spacious and mod- 
ern. Minimum rate, $3.00. 


TU SL 


HOTEL — DETROIT 


W. O. Seelbach, Manager 


National Hotel 
Management Co., Inc. 
Ralph Hitz, President 
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. 1. Dodge—the car that has consistently made more money for its —th 
How the Dodge Reputation for dealers, over the years, than any other single make! “bab 
ran 
P Dependability Became the Dodge 2. Dodge trucks—the demand for which is greater than for many navi: 
ig well known passenger cars! a 
He: & ‘age 
rf Dealers’ Reputation As Well... 3. Plymouth— whose growth in its 10 years of existence has been befor 
i one of the sensations of the industry! a 
Ht HE Dodge reputation for Dependability started back = Figure it out: the big profit opportunities are in the low — 
i in 1914...at the very hour and minute the first Dodge = and low-medium price fields. Many dealers have a low- fame 
it car came into existence... priced line—and that’s all. Others have a low-priced — 
i Not long after the first Dodge cars were on the line and a high-priced line. But Dodge gives you two TH 
a road Dodge dealers found that the name of Dodge meant lines where they count most, Plymouth in the low-priced old J 
a high quality product that never fell below the rigid field and Dodge right next door! And then Dodge gives ~ A 
standards set for it. They found that, because of this, you a fast-selling truck line in addition! Eight out of oa 

Dodge always stood in an enviable business position... ¢Very ten new car and trunk prospects buy in the he 
a high place, which, over the years, came to be the Dodge Dodge dealer’s price range! — 
dealer’s place as well... Is it any wonder Dodge dealers are among the most in 
That was 24 years ago. Today Dodge has an even Successful in the industry? had 1 
finer engineered product...even more rigid standards of es é n 
manufacturing ...and both its products and its dealers have subs! 
come to enjoy an even greater reputation for dependability. = 
piker 
New Dealer Agreement was. 
Yet this reputation is only one of the many reasons why HP 
Dodge dealers are among the most successful in the Fogg 
business today. Then, too, there’s the new Dodge dealer ‘ 
agreement, which has received loud praise by dealers thins 
from coast to coast. trans 
isner 
Now let’s take a look at the merchandise that stands ating 
behind this new dealer agreement: oh 





